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LITTLE DRAMAS OF AMERICAN INDUSTRY—PRESENTED BY TR SCON 








SALESMAN :..."“We can land that ‘Frisco 2-year 
contract if we can start shipments in 60 days!” 

HIS CHIEF:...“Impossible! We are back-logged 
60 days now with orders. We could do it with a 
plant addition but who can erect a plant in time?” 
SALESMAN:...“What about a Truscon Standard 
Building?” 

HIS CHIEF:...“That's an idea! Hold that ‘Frisco 
contract! I'll telephone Truscon at once!” 


(30 days later) 





SALESMAN :...“How soon will that new Truscon 
building be completed?” 

HIS CHIEF:..."It's finished! We start production 
on that Frisco contract next week! That was a swell 
idea of yours to call Truscon!” 








You, too, can look to Truscon for speedy, econo- 
mical service. You can have any type and any size 
of building with any arrangement of doors and 
windows and any kind of roofs (see diagranis below). 

Custom-built from rust-resisting copper alloy 
steel units, every Truscon Standard Building now 
has the additional protection of an ENDURO Stain- 
less Steel base panel. 

And note this: Although every Truscon Standard 
Building is a permanent structure, it can be 


dismantled and re-erected in a new location with by Truscon Standard Building Service. 


practically 100°% salvage value! Forimmediate information, telephone us collect 


Truscon is organized to function on all details. at Youngstown, Ohio, 3-2171. Or communicate 
No time is lost. No material is wasted. YOU gain with any one of Truscon’s 54 sales-engineering 


by the cumulative economies made possible offices. Or fill in the data below and mail to us. 
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It’s easy to finance a Truscon Standard Build- fs “y [ im 0 


ing. You can spread payments over a period 
“ . i a oy oat. TYPE.3.M 
of time that is often estimated to make the ‘T ia A } TYPE.» 
Truscon building pay for itself from profits on [ ] nan SG 
S 7 . ‘: q » + 
investment and savings in maintenance costs. ee ——— 


} We are interested in the type of building checked at | o 0 | a 


“— the right. 
Length Width Clear Height... 


) We are interested in the Truscon-FHA ¥e 
plan of financing through the Equipment Q T » F [ F 0 M PA NY 
Acceptance Corporation. 
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S$. DEPT. OF INTERIOR BUILDING 


SYLPHON SYSTEMS OF 
TEMPERATURE CONTROL 


FOR SPACE HEATING, VENTILATING AND 


AIR CONDITIONING 


After years of research, development, and 
highly successful application and service 
experience in buildings of all types —the 
Fulton Sylphon Company now makes the 
first public announcement of SYLPHON 
CONTROL SYSTEMS for heating, venti- 


lating and air conditioning. 


Not one—but two distinct complete sys- 
tems of control are offered: 


1. Self-Contained Control System— 
This system utilizes a complete line of 
Sylphon self-contained, self-powered in- 
struments requiring no auxiliary power, 
motors, wiring, thermostats, relays or 
switches. Co-ordinated to provide com- 
pletely automatic modulating, non- 
cycling control of any or all functions of 
heating, ventilating and air conditioning. 


2. Serni-Self-Contained Control Sys- 
tern —This system combines the desirable 
features of the Self-Contained Control 
System with the advantages of electric 
operation, where electric thermostats, 


manually oper 
switches, etc. are 


time-clocks, 
station 
like the self-contained sys 


humidistats, 

ated remote 
desired — yet, 
tem, it requires no electric motors or re 
lays for operation. 


Now, whatever the control problem, you 
may turn to one nation-wide organization 
for unbiased advice on its correct solution 
For in one or the other of these control sys 
tems, or among the multifarious possible 
combinations which they offer, will be found 
the ideal control result you are seeking 


Now you may centralize control responsi- 
bility in one organization who will analyze 
your requirements, assist you in selecting 
the correct system, install it, service it, and 
guarantee its satisfactory performance. 


Get in touch with the Fulton Sylphon 
Office nearest you. Get the complete story 
of Sylphon Control Systems, the product 
of 35 years of experience in the application 
of Sylphon Controls in over 200,000 
installations. 
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NEW YORK, HY. 
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KNOXVILLE, TENN. 































SHATTERS” BUSINESS CAPACITY 
RECORD BY 20%! 


This organization doesn’t look through 
rose-colored glasses. It demands results 
—and it saw results—when Pro-technic 
Ediphones were installed! 

Under the old system, secretaries 
averaged 69 lines per hour. With Edi- 
phone Voice Writing — and with less 
effort—108 lines per hour were pro- 
duced! Executives dictated an average 


of 30 words per minute. And with | 


Ediphone Voice Writing — again with 
less effort—the rate sky-rocketed to 88 
words per minute. 


RESULTS: Time spent anchored to 
answering letters cut sharply . . . time 
available for developing business in- 
creased surprisingly . . . ALL BUSINESS 
CAPACITY RECORDS SHATTERED BY 
20%! And, now, people in this Glass 
house are throwing big bouquets at 
Ediphone Voice Writing. 


GUARANTEES INCREASE TO YOU ! 


No matter what your business, Voice 
Writing can increase its capacity. For 
details of New Edison 
“You - Pay- Nothing” 
Plan, Telephone the 
Ediphone, Your City, 
or write direct to— 


tmcoaroaatse 


ORANGE, N.J. U.S.A. 
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Atlantic’s speed crown, more than 300 tons of 


HE INTERNATIONAL NICKEL COMPANY, 


NEW YORK, N. Y. 





trical devices, various other alloys of Nickel pro- 
vide increased resistance to heat, stress, fatigue, ero- 
sion, corrosion, abrasion and wear. When the most 
modern liner afloat employs alloys of Nickel for these 
all-important jobs you can be sure they will per- 


form just as satisfactorily for similar use ashore. 


ALLOYS TIChEL 


INC. 
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j slump, and Roper’s statement 
hat country may face necessity of 
preventing booms in certain seg- 
vents of industry” doesn’t hold 
nut any hope that this can be done. 
e is ‘merely predicting boom to 
dvertise that business is good. 


Budget Prospects 

Drafting of New Deal’s fifth an- 
nual budget will begin next week, sub- 
ject to revision if country decides to 
give Landon a chance to balance 
books. Biggest item is still relief— 
about $1,500,000,000—not counting 
at least $500,000,000 needed next 
spring. Add another $1,000,000,000 
or national defense, $400,000,000 
for social security (depends on how 
much Treasury deposits in old-age re- 
serve account), $450,000,000 for soil 
onservation. Drought adjustment 
ad new public housing program, both 
high dollar-ringing new items will 
make their bow but won’t get much 
cash. Regular bureau estimates reveal 
litle shrinkage, will be pared. Ris- 
ing price level is showing up. Gov- 
ernment reorganization, even if carried 
through, won’t produce any economies 
until 1939. 


‘ Goal—But No Cheers 
Price pe between what farmer 
buys and sells, Roosevelt's dazzling 
th ices coal when he launched AAA, has 
heen achieved—unheralded and un- 
» dead sung. Because ratio that now stands 
‘a at 98°; with 100% assured this year 
* has been reached at the cost of two 
all crop-burning droughts, there’s no 
boasting at expense of farmers who 
nant have nothing to sell at any price and 
moist Mi of consumers who have to pay. The 
empty gain is forgotten in reaching to 
anew mark-parity on farm and urban 
_ income—equal sharing of the national 
ds of EE COME by farm and city workers. 
ques 


__ Tax Revision Hopes 
High hopes are raised, to be dashed 
later in most cases, by reopening of 
tax laws for amendment next session. 
Among scores of changes that will be 
urged is proposal to put capital gains 
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ashington Bulletin 


. 4SHINGTON (Business Week Bureau }—Commerce Secretary 
prediction that business is entering “permanent” era 
erity and Col. Knox's howl of calamity are both good 
hy business men should keep their feet on ground during 
campaign, Steady, normal conduct of business can do much 
act stampeding of public opinion. 

Roper’s forecast is too good to be true. Knox's foreboding of 
manic was quickly stifled by White House “publicity conference” of 
ife insurance executives and by Federal Deposit Insurance Corp, 
sort on flourishing condition of banks. 

Nothing is left except normal expectancy of uncontrollable boom 





STRAW VOTES 


Maine supports belief na- 
tional election will be close. 
Michigan doesn’t weaken it. 
Maine’s one industrial dis- 
trict went heavily for Brann, 
Democratic senatorial candi- 
date, reflecting labor strength 
for Roosevelt. Michigan Re- 
publicans’ primary defeat of 
Couzens leaves G.O.P. hope- 
ful there. If, after coming 
out for Roosevelt, Couzens 
had triumphed in strictly Re- 
publican contest, when his 
Democratic supporters were 
tied up in their own primary, 
Landon’s chances for state's 
19 electoral votes would have 
looked mighty slim. 











and losses in category entirely sepa- 
rate from income taxes. Losses would 
be carried forward two years, under 
one proposed amendment, and gradu- 
ated tax applied to capital gains. 


Walsh-Healey Rules 

Nominally effective Sept. 28, first 
Walsh-Healey regulations confirm pre- 
diction that bona fide government 
contractors will not be seriously af- 
fected. Minimum wage requirement, 
in all but sweatshop industries, is in- 
definitely postponed. Other stipula- 
tions are not terrifically onerous, with 
way left open for modification in 
justifiable cases. 


Getting Together? 

Look for startling lion-and-lamb 
act, with TVA and Commonwealth & 
Southern as participants, sometime be- 
fore election. Expiration Nov. 1 of 
contract for purchase of TVA power 
has left utilities in tough spot, with 
consumption rising rapidly and little 
reserve generating capacity. 


Utility Rate Quandary 
Utilities are finding themselves on 
same spot that got too hot for the 
railroads. Like passenger fares, pres- 
ent electric rates can be mathemati- 


cally justified but lower charges might 
be more profitable and would, inci- 
dentally, be best possible barrier to 
more government competition. 
companies may cut further 
but not until after election, lest New 
Deal claim credit. 


Some 


soon, 


Sharpening the Probes 

Big crop of investigations will fea- 
ture next session of Congress. Roose- 
velt’s re-election would not nip them 
and Republican control of House isn't 
essential as enough Democrats can be 
counted on to make majority for put 
ting Hopkins, Tugwell, Ickes and their 
outfits on the pan. 


Before the Bar 

Political campaign is not likely to 
be disturbed by Supreme Court deci- 
sions on more New Deal laws, but sev 
eral will face constitutional test during 
term opening Oct. 5: National Labor 
Relations Act, Railway Labor Act, 
Commodity Exchange Act, new 
Frazier-Lemke Farm Moratorium Act, 
Railroad Retirement Tax Act, and 
PW A's statutory authority to finance 
public power plants. 


Soft-Pedal on Trade Treaties 

State Department is not pushing 
negotiation of further reciprocal trade 
agreements during political campaign, 
for obvious reason that it does not 
wish to court alienation of fickle farm 
vote. However, department staff is 
busy laying economic groundwork 
that will enable Secretary Hull to ap- 
proach confidently almost any country 
when opportunity presents itself. 


Foreign Accounts Available 

American firms are picking up some 
nice foreign accounts by gentleman's 
agreements with European manufac- 
turers, mainly British, now busy on 
armament orders. This is basis of 
several new connections lately. 


Motor Carriers Rebel 

Motor carriers don’t like ICC's pro- 
»osal for federal licensing of the man 
Pehind the wheel, assert that airplane 
pilot idea is not practical in highway 
operation. Commission will be un- 
der strong pressure to put responsibil- 
ity for safe driving upon the owner. 


Farm Tenancy Plans 

If New Deal is in power, legislation 
to reduce farm tenancy will be pushed 
through next session. Tugwell’s bil- 
lion-dollar ideas that jammed action 
last session have been discarded in 
favor of Wallace’s less expensive, 
slower-moving approach. Initial ap- 


propriation will be somewhere be- 
tween $25,000,000 and $100,000,000. 
Government will hold title to land 
until tenant has demonstrated that he 
doesn’t need a landlord. 
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The construction of the build- 

ings for the new  strip-sheet . tes 
. ~ ® Bull 

mill at Lackawanna, N. Y., in * Bitu 

one of the largest industrial | w Elec 

developments in recent years, 

was handled by Bethlehem. 
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B' rHLEHEM Steel Company's background of smaller projects. Bethlehem recently comp! 
experience in steel construction places this buildings housing the great new strip-sheet ! 
organization in a position to render exceptionally Lackawanna, N.Y., covering 22 acres of floor s) 


satisfactory service to buyers of industrial 


As the largest steel construction con pal 
buildings. 


the world, Bethlehem has an engineeri: 
Bethlehem is constructing rayon factory build- experienced and trained to handle all ¢! 
ings for Du Pont, new plant structures for the Acme lems which arise in the fabricating and 


Can Company in Philadelphia, and a host of of steel for industrial buildings. 
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Latest Praceding :~y Year Average 
Week Week Ago Ago 1931-35 


BUSINESS WEEK INDEX. °75.7  +77.4 77.2 67.1 62.9 
PRODUCTION 


% Steel Ingot Operation (% of capacity) . 
*% Building Contracts (F. Ww. Dodge, daily average in thousands, 4-wk. basis) 
* Bituminous Coal (daily average, 1,000 tons) 

*% Electric Power (million kw.-hr.) ‘ 






































TRADE 


Total Carloadings (daily average, 1,000 cars) » 
% Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 
* Check payments (outside N. Y. City, millions) 

% Money in Circulation (Wednesday series, millions) 


PRICES (Average for the Week) 


Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 

Iron and Steel (Stee: composite, ton) 

Copper (electrolytic, Connecticut Valley basis, Ib.) 
All Commodities (Fisher's Index, 1926 = 100) 


FINANCE 


Total Federal Reserve Credit Outstanding (Wednesday series, millions) 

Total Leans and Investments, Fed. Res. rep’t’'g member banks (millions) 
* Commercial Loans, Federal Reserve reporting member banks (millions) 

Security Loans, Federal Reserve reperting member banks (millions) 

Brokers’ Loans, Federal Reserve reporting member banks (millions) 

Stock Prices (average 100 stocks, Herald-Tribune) 

Bond Prices (Dow, Jones, average 40 bonds) 

Interest Rates—Call Loans (daily av’ge, renewal) N. Y. Stock Exchange ‘ 

Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City % % % % % ‘ 

Business Failures (Dun and Bradstreet, number) 163 149 


* Factor in Business Week Index *Preliminary tRevised. 


$2,463 
$22,263 $22,324 
$5,277 $5,214 
$3,177 $3,138 
$1,163 $1,119 
$122.48 $121.63 
$104.49 — 85 


1% 





























This Weekly Index of Business Activity is covered by the general copyright on the 


ry 


conterts of Business Week and may not be reproduced without sp per Sita 
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Wir the whole country enter- Kardex on wheels—a new invention 5 ard to a f 
ing a new period of active buying, makes it possible to wheel a com- ee . 


9 the com! 
every sales manager faces a new plete Kardex cabinet right to the 


challenge. executive's desk for analysis Ace 


Interest ¢ 
mers nov 
arket. \ 
ning 46% 3 
Keven moni 
and Octobe 


Are his men calling on every worth- Through the new Kardex book unit 
while account? Are they selling the just recently invented—all sales 
complete line? The new Kardex facts can be summarized in one 
System of Sales Control gives in- _ brief-case size book, only one inch 
stant, accurate answers to these and thick. Whether vou operate locally 
other questionsof sales management. — or nationally, this book permits you 
Its operation is simplicity itself. to leave your office with a complete acts « ww at han 
Facts from sales reports are posted Cuenary of your sales activity. : 4 / instantl 
on Kardex cards. Flashing colored Through an interesting adaptation on - : ee 
signals highlight all important data. of this same unit, hundreds of firms rger th ' pe on 


The sales executive can pull out a have developed their sales presenta brie} Cas ang buildin 
complete Kardex slide and see at a = UONs Na graphic illustrated way. en mmpores 
glance dates of latest orders, un- NEW BOOK... THREE WAYS from ships 
called-on accounts, dealers not buy- TO INCREASE SALES... Free to turing. A 


ing the full line—all the informa- interested executives. Telephone 


fuel oil is 2 
tion he needs for intelligent action. Remington Rand or mail coupon, 
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HAVE YOU MODERNIZED YOUR OFFICE? to have ma 

: , mechanical 

New methods and equipment make these improvements possible one gain , 
-« 

of last year 


count on th 
their paper records go bankrupt. her and © 





1. Inventories can now be held 4, Your vital papers can be pro- 
down while sales increase. tected. 43°) of businesses that lose 
2. Collections can be speeded up. 
close to the 
expectation 
the next mx 
REMINGTON RAND INC., Dept. G-293 entire first 

165 Washington Street 

Buffalo. “N.Y 

Without obligation. please send new book] heeping 
to Increase Sales” giving detaile of mole et . Refriger: 
System of Sales Control. | am also intereste . 


ducing inventory; keeping closer contre es been declit 
reducing filing costs modern record pr f but if sales 


Name ver 1935 


Run your business on less capital. : ; 
: I 5. New methods and new equip- 


3. Increase sales at lower costs ment can increase filing efficiency MAIL CONVENIENT CGUPON TODAY 


through new methods of getting facts. and lower filing costs. 


Modernize to economize! 


SO eeeeeeeeeeeeae 


Firm Name le first se 


total will « 
Street Address expectatior 
City and State peak, mucl 


mpossible. 


BUSINESS WEE- SEPTEMBE 






































OT unti 


‘ records 


, secured extra business from 
‘ities this year when the 
ght put hydro plants out of 
ission. Construction con- 
ats are coming forth in heavy 
lyme. Carloadings have yet to 
h their peak. Factory em- 
oyment is rising. 


) 





Gasoline in Good Shape 
The motoring season is drawing to 
dose with fuel stocks in fairly good 
Motor fuel inventories will 
» somewhat heavier than last year, 
: in terms of days’ supplies avail- 
le based on this year’s rate of 
bonsumption, the excess will be a 
‘ble. Hence, the industry looks for- 
ard to a fairly stable price structure 
» the coming months. 


Accent on Fuel Oil 

Interest of oil producers and con- 
»mers now shifts to the fuel oil 
market. With oil burner sales run- 
ning 46% ahead of 1935 for the first 
ven months, and with September 
ad October, the banner sales months, 
ow at hand, the demand for fuel oil 
is constantly increasing. Last year for 
he first time, fuel oil used for heat- 
ing buildings stepped into first place 
in importance, outstripping demand 
from ships, railroads, and manufac- 
ring. A ead pres situation in 
fuel oil is anticipated this winter. 


Coal Meets the Competition 

The boom in oil burner sales seems 
w have made no dent in the sales of 
mechanical coal stokers which boast a 
92% gain over the first seven months 
of last year. Here, too, manufacturers 
count on the heavy volume of Septem- 
ber and October to lift 1936 totals 
close to the goal of 100,000. Current 
expectations are that sales in this and 
the next month will equal those of the 
entire first seven oad of 1936. 


) 





Keeping Ahead on Down-Grade 
Refrigerator sales have naturally 
been declining since their May peak, 
but if sales maintain the same margin 
over 1935 which they established in 
the first seven months, the full year 
otal will easily exceed the industry's 
expectation of 1,800,000. A new 
peak, much closer to 2,000,000, is not 
impossible. 
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he Business Outlook 


| all holiday influences are shaken out of the current busi- 
will it be possible to appraise September business with 
. certain accuracy. The index of activity seems to have weakened 
“jer the strain of the long Labor Day week-end, but the advance 
wuld be rapidly resumed as preparations are made for a good 
wrth quarter. Steel is stepping up its rate as motor buying gets 
jer way again. Coal production continues its upward trend hay- 





BRANCHING OUT 


Business is still expanding to 
meet the anticipated demands 
of the coming year, and such 
plant awards as those of 
General Foods for $1,500,- 
000, Corrigan-McKinney for 
$600,000, and Tubize Chatil- 
lon for $2,800,000, are help- 
ing to boost construction 
totals. Last week's figure 
of $30,513,000 for private 
building contracts, made up 
of industrial and commercial 
projects, represents the big- 
gest volume in five years. 











Industry Sets Power Peak 

While electrical appliances have 
come into wider use this year than 
ever before and have been pressed 
into more than usual service during 
the hot summer, the new records of 
power consumption are accounted for 
chiefly by the large industrial 
users. Latest available figures are for 
July—the second consecutive month 
in which industrial consumption of 
electric power established a new, all- 
time record. 


Machine Tools Eye 1929 
New orders for machine tools de- 
clined from the July post-depression 
high chiefly because foreign orders 
fell off rather sharply. Nevertheless, 
orders from abroad constituted 24% 
of the month’s business, a substantial 
proportion. At the present rate of 
gain over comparable months of 1935, 
the machine tool industry should roll 
up a total sales volume of about 

$125,000,000, the best since 1929. 


Heat Hits Store Trade 
Department and variety store sales 
last month increased less than usual 
over July. In St. Louis and Kan- 
sas City Reserve districts, where de- 
partment store volume was no greater 
than last year, the heat was to blame. 
In the New York, Boston, and Rich- 
mond areas, margins over 1935 shrank 
somewhat. Dallas continues to lead 

the country in gains over 1935. 


Year’s Record Looks Good 
Based on current indications, de- 
partment store sales this year are likely 


to be the best since 1931, while 
December may come close to the holi- 
day volume of 1930. Variety store 
sales will just about approximate those 
of 1930, while rural sales of general 
merchandise can easily better every 
year back to 1929. One estimate of 
total retail sales for 1936 puts the fig- 
ure at $36,680,000,000, a gain of 
12.5©, over 1935 and the best since 
1930. 


Fire Losses Heavier 

Fire insurance companies point to 
this year’s record of increasing losses 
whenever requests appear for reduced 
rates. For 12 consecutive months, 
losses have exceeded those of the pre- 
ceding year, and the eight months 
losses of $199,562,447 are larger than 
those for comparable months of 
either 1935 or 1934. 


Trying to Catch Up 

Ordinary life insurance sales lagged 
in August sufficiently to slip just be 
low those of a year ago. Because the 
early months of 1936 were unable to 
overcome the advantage which the 
threat of higher rates gave to sales in 
the opening months of 1935, the eight 
month record stands 5 below that 
of last year. If industrial and group 
insurance sales are included, the loss 
is cut to 3.5%. 


Steel Wage Boosts Press 

The persistence with which the com- 
pany unions in steel have voiced their 
requests for a wage increase leaves 
trade observers dubious of the indus 
try’s ability to stave it off much longer, 
and when it comes, consumers can 
look for another announcement of 
price increases. Operators would like 
to hold off a wage decision until after 
the November election. 


New Low in Failures 

With generally improved business, 
commercial failures are almost vanish- 
ing. During the holiday week, they 
— to a mere 110, a low not 
matched since the early days of the 
post-war boom. Retailers, being the 
most numerous among entrepreneurs, 
account for more than half the defaults. 


Paper Pushes Ahead 

All branches of the paper industry 
have moved ahead this year, some 
even approaching the 1929 level. Can- 
adian newsprint mmo fell below 
July, but boasts the best August in the 
history of the industry. Kraft paper 
and paper bag output has been run- 
ning more than 20% ahead of last 
year. Fine paper and book-paper 
producers are stepping up schedules 
in anticipation of a good fall volume. 
New mills and new equipment pur- 
chases by paper companies have been 
increasing. 










U 


Teletypewriter Service helps raise floy; 


DOUGH 


for General Mills, Inc. 









he St 


of final 














































4SHINGTON 


The summe! 
wy Dealers 
¢ as court b 
the fall te 
The docket 
pyrt, which 
avily Jaden 
ww Deal st 


bri) should, | 


mmodity 

d Illinors 
overnment > 
f NIRA to 
pastruction | 
hich comp 
jlities. 
Other pe 
urities 
Julity Hol 
ocial Secu! 
ommunicat 
onstitutiona 
p so are hi 
ill reach th 








razier-Le 


The new 
epiace } the 














@ PRIVATE LINE 
TELETYPEWRITER SERVICE 


X TELETYPEWRITER EXCHANGE 
SERVICE (TWX) 




























§ TWX AND PRIVATE LINE SERVICES tonal PY 
Not so many years ago, flour milling was among the Atlantic to the Pacific. Teletyped orders link each - ™ - 
most decentralized of all major American industries. milling plant closely with its customers. Every part 2 U S. 
Since Washburn Crosby Company installed Bell this great organization feels the stimulus resulting . Pr 
System Teletypewriter Service in 1922, the service has from the speed and accuracy of this modern. two-way 4 
been aiding General Mills, Inc., and its associate “typing-by-wire” service. A ne 
companies in effecting the great change from the If your factories and sales offices are scattered "¢ 
local flour mill to the modern co-ordinated indus- across the country, or even in neighboring cities, Bell HMB Labor Re! 
trial organization reaching from coast System Teletypewriter Service macy oh 
to coast. prove equally valuable to your bus: ouing” 
Today, by Teletypewriter Service, ness. Call the Business Office of your t 
the Minneapolis Headquarters of local telephone company. A trained Seneen | 
General Mills, Inc., keeps in close representative will study your com t Appe a 
touch with every major grain mar- munication needs with you. No of ps 
ket, and with sales offices from the charge or obligation, of course. es 
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IASHINGTON ( Busine ss u ‘eek Bureau) 
The summer solstice for lawyers, both 
- Dealers and Liberty Leaguers, is 
as court bailiffs dust bench and bar 
the fall terms. 

The docket of the U. S. Supreme 
wrt. which convenes Oct. 5, 1s not 
wily laden with cases challenging 
w Deal statutes. Another historic 
bf should, however, see decisions on 
new Frazier-Lemke Farm Morato- 
»m Act, National Labor Relations Act, 
lew York Unemployment Compensa- 
on Act, Railroad Retirement Tax Act, 
pmmodity Exchange Act, California 
nd Illinois Fair Trade Acts and the 
pvernment’s authority under Title II 
NIRA to make grants and loans for 
mstruction of municipal power plants 
ich compete with privately-owned 
tlities. 

Other pending cases involve the 
urities Exchange Act, the Public 
tility Holding Company Act, the 
wial Security Act, and the Federal 
pmmunications Act but do not present 
pnstitutional issues. But new cases that 
» so are hatching in lower courts and 
ill reach the Supreme Court eventually. 


raier-Lemke Appeal Seen 

The new Frazier-Lemke Act, which 
placed the original law held unconsti- 
utional by the Supreme Court in June, 
1934, has been challenged in Phoenix 
int Stock Land Bank of Kansas City 
«. Hotsenpiller but has been upheld by 
the U. S. District Court in Missouri. 
The Land Bank, holding the farmer's 
mortgage, has petitioned for writ of re- 


way Mmmicw by the Supreme Court prior to 
~~ fagcccision by the Circuit Court of Appeals. 

A score of similar cases are niall in 
red sower courts. 

, Constitutionality of the National 
Bell BAB Labor Relations Act designed to foster 
= lective bargaining by employees 

: through “representatives of their own 
si- choosing” is in issue in Bradley Lumber 
a (0. of Arkansas v. National Labor 
~ ‘Bag *eations Board on petition by the 
od company for a writ of review by the 

Supreme Court. The Fifth Circuit Court 


Appeals at New Orleans has held, 
lo Mag {Out passing on the constitutionality 

of the law, that the company is not 
entitled to an injunction to restrain the 
labor Board from proceeding with an 
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he Supreme Court Looms Up 


Important issues of national and state government 
control and business freedom are coming to the court 
of final decision in another historic session. 


investigation and hearing on an in 
formal complaint made by company em- 
ployees. Half a dozen other cases 
already decided for or against the 
board in circuit courts of appeal prob- 
ably will be taken to the Supreme Court. 
The New York Unemployment Com- 
pensation Act, companion piece to the 
New York minimum wage law for 
women, reached the Supreme Court last 
term, which entered an order post 
poning consideration of the question of 
its jurisdiction until a hearing on the 
merits in W. H. Chamberlain, Inc 
Andreu 5, Industrial * 
E. C. Stearns & Co. v. Andrews; and 
Associated Industries tf Neu York 
State, Inc. v. Department of Labor of 
New York. In one opinion on these 
cases the U. S. Circuit Court of Appeals 
in New York held that the state law is 
constitutional, Other cases challenging 
similar laws of other states have been 
brought but no decisions have been 
rendered by any appellate courts 
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A motion for rehearing the case in 
volving the New York Minimum Wag 
Act, held itutional by ti 
Supreme Court last term, ts pending 
also an appeal by the West Coast Hotel 
Co. trom the decision of the Suprem« 
Court of the State of Washington up 
holding constitutionality of the women's 
minimum wage law in that stat« 

Appeal by the Virginian Railway from 
a circuit 
Railway Labor Act up to the Supreme 
Court on a clear-cut 
tionality. As construed by the Mediation 


Board and the lower courts the law ap 
plies to ‘back shop” employees, but th 
management contends these 


gaged in interstate commerce. 


unconst 


court decision will bring the 


issue Of constitu 


are not cn 


Weigh New Pension Act 


The Railroad Retirement Tax 
Act designed to produce employee pen 
sion revenues by levying a federal tax 


new 


on both payrolls and pay envelopes 
thrown down in the District Court of 
the District of Columbia, is pending on 
appeal by the government to the Court 
of Appeals of the District. It is prob- 
able, however, that the government wil! 
petition the Supreme Court for a writ 
of review before the appellate court 
renders a decision 

The Commodity 


Act 


has 


lg 


Exchange 


feome 


THE DISTANCE IS DECEPTIVE—Supreme Court and Capitol, despite their geo- 


graphical proximity, sometimes are miles and miles apart. 
the floor of one branch, are later thrown out the window of the other. 


Many laws, coming from 
In less than 


a month the court will convene again, to give final decision on legislation which has 
been challenged in lower courts and which has worked its way to the ultimate tribunal 
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been upheld by the U. S. District Court 
at Chicago in Moore v. Chicago Mercan- 
tile Exchange in refusing an injunction 
to stay is operation. The case is expected 
to reach the Supreme Court soon. Con- 
stitutionality of the law also has been 
sustained in the U. S. District Court at 
Kansas City, Mo., holding that the 
Kansas City Board of Trade, which 
brought the action, is entitled to pro- 
tection only if regulations are applied 
which seem so onerous as to violate the 
due process < lause 


Pep Boys Test Fair Trade 

On the California Fair Trade Act the 
Supreme Court has noted its probable 
jurisdiction in Kansman v. Max Factor 
& Co. and Pep Boys, Mannie, Moe and 
Jack, of California v. Pyroil Sales Co., 
Inc. from a decision of the Supreme 
Court of California holding that the 
state law is constitutional. A decision 
by the Supreme Court on the Illinois 
Fair Trade Act, held constitutional in 
lower courts, also is expected in Old 
Dearborn Distributing Co. v. 
Distillers Corp. 

The Supreme Court has consented to 
review the Duke Power Co. case in 
which the U. S. Circuit Court of Appeals 
at Richmond has upheld the statu- 
tory authority of PWA Administrator 
Ickes to make loans and grants for con- 
struction of municipal power plants 
which the company claims will compete 
with its operations. The same issue is 
involved in suits brought by the Texas 
Utility Co. and the Alabama Power Co. 
in the District Court of the District of 
Columbia. Their petition for injunc- 
tion denied, they have asked the 
Supreme Court for a writ of review 
prior to decision by the Court of 
Appeals of the District. 

Several cases knocking at the door of 
the Supreme Court involve New Deal 
laws, but questions of procedural prac- 
tice avoid the constitutional issue. In 
Bracken at al v. Securities & Exchange 
Commission, pending on a petition for 
review from the decision of the Circuit 
Court of Appeals at New York, the 
plaintiffs claims that the commission 
has not shown any specific violation of 
the Securities Exchange Act and take 
exception to an order by the lower 
courts which would compel thera to 
testify. 


SEC Suits Multiply 


In an action brought by SEC against 
J. Edward Jones, New York oil royalty 
broker, and others, to prevent the sale 
of unregistered securities, the defendants 
consented to an injunction pending trial 
on the merits but now appeal from the 
injunction entered in lower courts. 

Following dismissal by the Supreme 
Court last term of the Burko case in 
volving constitutionality of the Public 
Utility Act, the SEC instituted action 
against Electric Bond & Share and 
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Business Week 
PONTALITE POINTS—Some of the uses 


to which the new plastic, Pontalite, may 


be put are shown here. Tough and trans 
parent, it can be bounced on the floor with- 
out damage. Its crystal-clear nature per- 
mits objects like the small plant beneath 
the square block to be seen without distor- 
tion through several inches. 


afhliated companies which is now pend- 
ing in the U. S. District Court in New 
York. Confident that it has a good case, 
the government asked the District Court 
of the District of Columbia to stay 
numerous injunction suits brought by 
utility companies. The motion was 
granted by the District Court but re- 
versed in the Court of Appeals of the 
District from which the SEC has peti- 
tioned the Supreme Court for a writ of 
review in Landis, Commissioner 1 
North American Co. and American 
Water Works Co. 

Penal provisions of the law have 
been upheld in the U. S. District Court 
at Memphis in dismissing a demurrer by 
defendants to an indictment charging 
conspiracy to violate the act and using 
the mails to defraud. The defendants 
sought to invoke the due process clause 
but the court held that the act actually 
served to carry out this guarantee of the 
protection of property. 

The Supreme Court has noted its 
probable jurisdiction in an appeal taken 
by the American Telephone & Tele- 
graph Co. under the Federal Com- 
munications Act from a decision of the 
U. S. District Court in New York 
A. T. & T. challenges the power of the 
FCC to enter an order requiring it to 
keep accounts according to a prescribed 
system that the company contends is 
not in accord with proper practice. The 
district court denied the company’s 
petition for an injunction which was 
sought to restrain enforcement of the 
FCC order. 
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ANOTHER chen 
plastic that is 
glass has been 
was announced 
Chemical societ 
weck as ‘meth, 
—or ‘‘Pontalit 
There 
before such as el 
safety film, urea 
resins, but the 
other properties. H 
mon glass and str 
four to five and 
to the square ind 
glass and can be 
polished, and mo 
a liquid it can 
wood, cloth, paper 
apparatus and 1 
against water, oils 
This new plastic 
inflammable and unati 
Molded articles of 
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varying degrees of 
cnemang Its full pos 
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Amoskeag Finale 


Manchester, N. H.. citizens buy 
defunct company’s famous tev 
tile plant and start drive for 
new industries. 










FOLLOWING the collaps 
company (BW —Jui. 
chester, N. H., takes or 
in industrial rehabilitat 
day a federal bankrupt 
proved the sale of Amosk 
turing Company's hug 

a group of Manchester 
$5,000,000. 

The buyer (officially A 
dustries) tackles courage 
which industrial shifts hav 
many cities. Present plan 
cotton, wool, shoe, 
to take over portions of tl 
the largest of its kind 
Most valuable 
rights on the Merrimack w 
lic Service Co. of N. H. ! 
buy for $2,500,000. 

Including the $5,000.00 
of the mill, the Amosk 
winds up with $13,700 
sufficient to pay all claims 
$11,379,000 bonds with a 
est and liquidation costs. 
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idvertising interests, to 
in the food, drug, and 
ries, to women’s clubs, 
professional organiza- 
rer on the familiar letter- 
lnited States Senate, Com- 
. Commerce, signed with the 
e enature of Ole Salthe. 
ed, conciliatory Mr. 
vember of the Senate 
nittee, but, as a former 
r of Bureau of Foods and 
, New York City’s Health De- 
at. | s been for twenty years 
sociated with Sen. Royal S. 
During the past three years 
in active role in the weari- 
which has _ revolved 
eral food and drug bill. 





















ew Bill ( oming Up 
His letter this week was formal 
sat both he and his princi- 
é sting for a fourth year, that 
e would be an “entirely new bill... 
epared with the aid of the legislative 
insels of the Senate and the House, 
rely independent of the Department 
Acriculture,” that suggestions and 
osals to supplement the ponderous 
those already voiced in endless 
rences would be welcome. 
Most of those who read through the 
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ood and Drug Bill—Chapter IV 


that wrecked last year’s bill rise again but 
have been changes that point to action this year. 
One is threat in state legislatures. 


Salthe lecter barely managed to stifle a 
yawn. It sounded impressive and im- 
portant , actually its promise of an en 
tirely new bill was an item of small con 
sequence, for it is unthinkable that the 
hardly won agreement of government 
and trade officials on the principal pro- 
visions of the bill—on even the exact 
wording and punctuation of those pro- 
visions—can be disregarded. 

The eventual law will unquestionably 
bring advertising and cosmetics under 
federal control; it will relieve the gov- 
ernment of the necessity for proving 
fraud as well as falsity in misbranding 
cases; it will eliminate the ‘‘distinctive 
names” proviso, a loophole in the 30- 
year-old law through which substandard 
foods and drugs have been able to es- 
cape regulation; it will empower the 
Secretary of Agriculture to establish 
minimum standards of identity, quality, 
fill of container, and strength for foods 
and drugs; it will tighten up on labelling 
requirements and apply brakes to loose 
curative claims; and in dozens of other 
respects it will amplify the government's 
power to regulate traffic in these spheres 
of commerce. 

These provisions, both as to content 
and essential form, are certain. Never 
theless the hundreds of affected groups 
will go through all the motions of a 
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‘HORE TO SHIP TO SHORE—The Aeolus (top) and her sister plane Zephir are work- 


| transoceanic system which involves the use of a mother ship, Schwabenland, 


* relueling and rest base. Catapulted from the deck of the steamer, the German 
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planes made fast hops last week from the Azores to New York, focused the attention 
f aviation on the prospects for regular commercial air service across the Atlantic. 
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last-stand fight on behalf of the 


now in response to Mr 
later at Senate and 


ent pet views 
Salthe’s invitation, 
House hearings. 
On only half a dozen issues is there 
any real room for effective 
Shall multiple seizur 
mitted on 
Shall a manufacturer have the rig 


argument 


cs ol goods be per 


false advertising chats 


defend himself against consolidated 
seizure cases in his own dis Sha 
the issuance of various rules and 1 i 
trons by the Secretary of Agricul e be 
pe aay by specially appointe 1 co 
mittecs? Shall the government be com 
pelled to prove definite harm or onl; 
potential hazard in moving gai 
adulterated goods? Shall all ingredient 


on the label? Shall the Fox 
Administration or the Federa 


uthority to ad 


be listed 
& Drug 
Trade Commission have a ‘ 
minister the sections de aling with false 
advertising ? 


FT« 


It was this last issue—F&DA vs. FT¢ 
—on which the bill was wrecked during 
the closing session of Congress last Jun 
(BW’—]un27'36,p14). At that ti it 
looked as though the House and Senat 


i +) 


Fight Stymies Passage 


conterces had successfully negotiate 
last compromise (F&DA was given 
isdiction over all advertising involvi 
health claims, FTC over all other 
representations and economic frauds) 
But even this arrangement failed to sat 
isfy the Federa 
Trade Commission, 

What will happen this year on the 
open issues, prin ipally the F&DA-I rc 
fight, is anybody's guess, but last month 
in the and Kentuch 
there separat 
which lend credence to the beli 
the Food & Drug Administration will 
have even stronger congressional su; 
port for its opinions than it had 
year. This, nothwithstanding M1: 
Salthe’s fatuous statement that the b 
would be prepared “independent of 
Department of Agriculture.” 


House partisans of 


states of Texas 


happened two event 
’ 


A Powerful Champion 

In Texas, Rep. Sam Rayburn was 
nominated for his thirteenth consecutiv 
term in the House, and in Texas 
Democratic nomination is tantamount to 
election. Furthermore, Mr. Rayburn wi 
be a commanding figure on the Hil! 
next year. He might even be Speaker 
of the House, succeeding the ailing Rey 
Bankhead. A late but enthusiasti: 
vert to the cause of pure 
drugs, the stocky, hard-hitting Congress 
man valiantly defended F&DA's right 
to regulate advertising. 

What complicates the issue is the fact 
that he is also sponsor for the bill which 
would amplify and extend the Trad 
Commission's powers, a measure that ts 
certain to come up again this year and 
will furnish a potent bargaining lever 
So wrought up was he last June over 


con 


foods al 
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the commission's struggle for power to 
control advertising under the food and 
drug bill that he charged that nobody 
had ever “lobbied around this Capitol 
on any bill in the 23 years I have ae 
in Congress more than the Federal Trade 
Commission have lobbied on this bill, 
and I love the Federal Trade Commis- 
sion.” 

In Kentucky, Rep. Virgil Chapman 
was similarly renominated, and in Ken- 
tucky a Democratic nomination is simi- 
larly tantamount to election. Mr. Chap 
man, one of the youngest members of 
the House, was chairman of the House 
Commerce subcommittee that had charge 
of the food and drug bill. In that ca 
pacity it was apparent that he lent a 
much more willing ear to the Food & 
Drug Administration than did Mr 
Copeland in the Senate end of the capi 
tal. Finally, both Mr. Rayburn and Mr 
Chapman are grateful for the women’s 
club support which they received in their 
fights for renomination 


Unity in the Opposition 

On the other hand, the interests which 
are favorable to regulation by the Fed 
eral Tirade Commission notably the 
purveyors of packaged medicines—are 
much better organized to push their 
cause than they were last year. A year 
ago their ranks were split into three 
organizations. Merger of the United 
Medicine Manufacturers with William 
Jacobs’ Institute of Medicine Manufac- 
turers brought greater cohesion, and 
now, under the adroit leadership of 
Hearst’s Drug World and Bristol-Myers’ 
vice-president Lee Bristol, the Institute 
is making common cause with the Pro- 
prietary Association. 

Presumably, their common fight is 
limited entirely to the educational front, 
where they are jointly sponsoring radio 
talks and newspaper articles about the 
merits of the drug industry and its wares 
by Dr. H. H. Bunzell of the Woman's 
Medical College of Pennsylvania. The 





NEW TRYOUTS FOR TRAILERS 
trying trailers is RCA Victor, which has 
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One of the big companies 


25.000 jobs out through the East and South, packed full of 


campaign, launched a month ago, is 
proving measurably successful, and it is 
not inconceivable that such cooperation 
may breed further community of pur- 
pose. 

However, it is not likely that the Pro- 
prietary Association, which last year had 
no official part in the drive for FTC 
regulation, will join in a campaign that 
endangers chances for the passage of 
some sort of federal law this session, 
for President Frank Blair and his con 
freres definitely want a federal food and 
drug bill passed to forestall state and 
municipal legislation. 

The threat of these developments is 
sharply accentuated now by the fact that 


Where Are the Trailers Going? 


Those who sell them are putting action behind jy 
conviction that they are going a long ways, but bjs 


the Louisiana state 
modeled closely aft 
it left the Senat 
oes into effect O 
vides that only tl 
products registered 
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car makers practice watchful waiting. 


RECENT entrance of Pierce-Arrow and 
Federal Motor Truck into the manufac- 
ture of trailer coaches raises the question 
of whether this is the beginning of a 
general invasion of the trailer market by 
automobile makers. The answer is that 
there won't be any rush into this new 
industry and perhaps many companies 
never will go into it, but most car manu 
facturers admit they are studying the 
situation. 

While trailer coach sales have made 
phenomenal strides in the last year, auto- 
motive executives believe it is too early 
to tell how far.the new industry can go 
in development of markets. Perhaps 
it contains vast possibilities, if Roger 
Babson is right in predicting that half 
of the U. S. population will be nomads 
in the next decade or two. It may, on 
the other hand, turn out to be very re- 
stricted, especially if most people con- 
tinue to be tied down to jobs in one loca- 
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tory population.” 
sales manager Of a prominent 
r maker has this to say, “We are 
vhat will happen when 
tors wake up to the tax revenue 
bilities represented by trailers. In 
rest of highway safety, too, there 
hound to be restrictions imposed re 
¢ size, brake equipment, standard 
to tie to the towing car. Further- 
just how big is the trailer market ? 
vership of trailers calls for a real in- 
ent. A new car plus trailer means 
tlay of $1,000 up. That in itself 
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nscribes the market. We shall keep 
es on developments.” 
Several automobile companies declare 





have their hands full keeping 
reast of the motor car demand without 
g on a new line of products. One 
the largest companies has an official 
veling in a trailer coach to “get the 
f living on wheels and to find out 
tions of others. Incidentally it 
1 be in line with past practices of 
bile companies to wait until the 
trailer industry proves itself, and then 
rchase the leading trailer builders. 











Form Trailer Association 






While the motor car people conjure 
all the factors which may eventually react 
unfavorably upon the trailer industry, 
riler companies continue to expand at 
in amazing rate, plowing back whatever 
profits they get into their businesses, 
strengthening their retail outlets mostly 
oy acquiring representation by auto- 
mobile dealers. A few companies are 
merging on the national stage, bit the 
majority do a local trade. The Trailer 
Coach Manufacturers Association has 
en formed with Carl Schelm, president 
it Schelm Brothers of Peoria, IIL, as 
resid The National Committee of 















Oid¢ 
. Democratic Party has purchased 50 
ches ler coaches as a “Roosevelt Caravan” 
1 for campaign purposes, sug- 
eesting 1 new market for the industry 
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$14.500.000 TO SPEND 


B 
Buick executives are studying some big blueprints these 


“ 


days, as they move along on their $14,500,000 expansion and plant revision program 


carrying on plans inaugurated two years ago with another 


big appropriation. Thi 


year new-car demand continued to rise and prospects for 1937 are climbing, so capacity 


must be increased another 25° 


Harlow H. Curtice, president; 


From left: O. W. Young, general superintendent; 
and Charle< T 


Scannell, manufacturing manager 


Car Race—Finish—Fresh Start 


Automobile companies are working feverishly to 


ensure another big fourth quarter, planning new 
features (probably at old prices) for the 1937 models. 


WITH assemblies of cars at the lowest 
point of the year, automotive production 
men are running a fever trying to get 
their new manufacturing operations 
functioning smoothly in preparation for 
a huge fourth quarter. Many of them 
still are in a dither, making last-minute 
Gecisions on sizes and grades of steel to 
use and getting dies and new machinery 
to work efficiently (and that is no small 
task). They also have the problem of 
building up a 30-days’ bank of parts 
which most companies expect to carry 
through the winter 

With fall announcements supplanting 
January introductions, the fourth quarter 
now has an important red ring around 
it on the automotive calendar. Last 
year 27% of all output and 22% of 
domestic car and truck sales fell within 
the October-December period. Within 
those 90 days 1,107,183 units were built ; 
and car manufacturers count on a still 
better fourth quarter this year. One rea- 
son is that new car inventories are em- 
barrassingly short at present, buyers in 
many cases will have to wait on deliveries 
Car makers hence will have to supply car 
hungry consumers and likewise replenish 


dealers’ stocks. General M~». rs, for 






example, had made up to August 31 only 
61,753 more 1936 models than 
had sold. 

What motorists may look for the co 
ing year is indicated by the 1937 Stud 
bakers, now out 
due to the lower pinion center line, per 


iealers 


The hypoid rear ax! 


mits a lower body floor in the rear c 
partment without using a tunnel. TI 
trans 


President series has an overdrive 


mission which may be cut in or out at 
any speed above 35 miles per hour. Al 
Studebakers have features f 


comfort and driving case—a new casy 


numerous 


parking twin-lever steering gear, a built 
in warm air wind-shield defroster, chair 
height seats, non-rattle door latches. 


Cutting Oil Changes 


Bad news for oil men is an oil and 
motor cleaner designed to make it ur 
necessary to change oil, except for wint 
and summer seasonal changes. A ne 
cartridge is installed in the cleaner when 
the oil becomes dirty. Styling is in th 
direction of the Zephyr, with smart, flow 
ing lines. A one-piece, hinged 
be raised to get at the engine compar 
ment 

Many cars will have hypoid rear axl 


hood « if 
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but not all. Briggs Mfg. Co., in fact, 
has announced a novel rear axle construc- 
tion using a torque tube drive which 
makes possible the lowering of the pro- 
peller shaft axis so as to eliminate tunnel- 
ing without resorting to hypoid gearing. 
The overdrive transmission wong be so 
widely adopted as expected. More cars 
will have the “electric hand,” pioneered 
by Hudson-Terraplane, which provides 
finger-shifting of gears. Thermostatic 
control will get a big play for such mat- 
ters as adjusting piston clearance, con- 
trolling lighting circuits and cigar 
lighters. There will be little change in 
steels used, although Chrysler is still ex- 
perimenting widely with molybdenum 
steel for parts where it is not now 
specified. 


’ 


Majority in November 


Graham-Paige, around Oct. 1, will be 
the third independent car maker to an- 
nounce new models ahead of the Big 
Three (Packard and Studebaker having 
been the other two). The first of the 
big fellows won't come out until mid- 
October. Early November is the most 
likely date for the majority. Ford is 
continuing assembly of 1936 cars, which 
would seem to preclude an early 1937 
announcement. 

Individual companies again will vie 
with the national show at Grand Cen- 
tral Palace, New York City, for the 
public’s attention during show week in 
November. General Motors is reported 
preparing an elaborate exhibit for the 
Waldorf; Ford will be at the Astor 


(opening four days after the national 
show, therefore likely to steal the lime- 
light from competitors during the latter 


half of show week). Chrysler has new 
exhibit rooms in the Chrysler Building. 
Local association managers aren't too 
happy about the serious overlapping of 
local auto shows in November, already 
are Suggesting to car manufacturers that 
they spread out the shows next year by 
starting in October. 


Price Outlook 

List prices of 1937 cars probably will 
stay about at the '36 level, despite increas- 
ing costs of parts and materials. Manu- 
facturing economies will be achieved by 
interchangeability of parts, including 
bodies (sixes and eights sometimes have 
the same bodies), by installation of high- 
production multiple-operation machinery, 
by rearrangement of plant facilities, and 
by greater volume. 

Car registrations in the $750-$1,000 
price class this year are up 53% from 
1935. Observing this trend of the 
public to buy in the higher brackets, the 
industry is expanding greatly its capac- 
ity for building medium-price cars. De 
Soto, Chrysler's favorite son for 1937, is 
xccupying a new $5,000,000 Detroit fac- 
tory. Pontiac, said to be the G.M. pet 
tor next year, is aiming at a 30% gain in 
sales, has strengthened retail outlets by 
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a policy of having fewer and better 
dealers. This year the average net profit 
of cach Pontiac dealer was $72 per $1,000 
of new car volume compared with $50 
in 1935. Oldsmobile will have a capac 
ity for 300,000 cars, Buick is pushing an 
expansion program to cost $14,500,000. 

Alfred P. Sloan, Jr., attributes the 
excellent automotive market to (a) de 
layed replacement buying accelerated by 
liberal credit terms ("perhaps too liberal,” 
he remarks), (b) widening use of mo 
tor cars, (c) development during de 
pression of more attractive and efficient 
products, (d) world recovery, (e) stimu 
lation of purchasing power by govern 
ment expenditures. Whether they agree 
or not regarding the causes, automotive 
leaders are as one in the belief that they 
will be able to sell practically all the cars 
they can build in the next six or eight 
months. Already workers are being 
called back to southern Michigan fac 
tories by the thousands, orders for steel 
and other materials are being placed 
employment by many companies will hit 
an all-time high before the year-end, 
highways leading out of Detroit soon 
will be cluttered again with massive 
truckaways carrying shiny new cars to 
dealers. 


Uniform Enlistment 


Textile manufacturer and linen 
supply industry cooperate to 
dress up more workers. 


A PROMOTIONAL drive to put as many 
workers as possible into uniforms has 
been started on a national scale. Def- 
inite strategy will be considered at a 
meeting in New York on Sept. 21. The 
general staff is a special committee of 
the Linen Supply Association of Amer- 
ica but the real leader is the Wellington 
Sears Co., which sells cotton textiles 
from which uniforms are made. 

Except sentimentally, the campaign 
does not affect those awesome gold and 
broadcloth concoctions worn by door- 
men of hotels and apartment houses. 
As the organization name indicates, its 
interest centers upon cotton work gar- 
ments supplied (usually) on a: rental 
basis, which have to be cleaned and 
serviced. 

The idea which the campaign is to 
get over to management is the benefit 
reflected on any product or service by 
the uniforming of employees who, even 
remotely, contact the public. Most ob- 
vious market is food products, since 
clean white uniforms visualize sanita- 
tion. A definite sales argument is put 
over by the spotless appearance of de- 
livery personnel who ring kitchen door 
bells. Uniforms also are urged to cor- 
rect sloppy and heterogeneous appear- 
ance of workers in plants visited by the 
public. Here lies an important poten- 
tial m: «xet Greater sales will be 
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» developments in industrial rela- 
: 5 within the wideflung setup of U. S. 
| focused attention on two labor 
ads this week, drew into the spot 
+ with them the renewed battle of 
Micies between the American Federa- 
oo of Labor and the Committee for 
dustrial Organization, and indicated 
t the smoke overhanging the labor 
ont is clearing away to show the bat 
ground beneath 


olicy Works Out 


Out of the employee demands sub 
{ to Benjamin F. Fairless, presi 
Carnegie-Illinois Steel (U. S$ 
subsidiary), and from Mr. Fairless’ 
r giving in detail the reasons why 
ncreases could not be granted, 
management at large got an- 
nely lesson in how the steel 
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Committee for Industrial Organiza- 
with it in 


ers bought their uniforms at wholesalc 


smallest number 
them 


cost, and the were re 
quired to buy individually. In 
many other concerns, uniforms are fur- 
nished by supply companies at regular 
intervals some of the 
rental, some split the expense with em 
ployces, others n 
load 


thes« pay total 


ake employees carry the 
Often large plants do their own 
laundering. But this is impossible for 
small concerns which usually depend on 
the 


linen supply industry. 


eel Spotlights Labor Trends 


Company unions gain prestige as rival “outside” 
groups block each other in factional fights. 


Illinois is a timely example; this weck’s 
meeting in Pittsburgh which has brought 
further between 
ment and employees is a convocation of 
representatives elected by workers be- 
longing to the company union. 

From the 
working man, nameplates on employee 


conterences manage- 


viewpoint of the average 


groups don’t mean a thing. The organi- 
zation which honestly and energetically 
goes the 


his side of things, in a fashion which 


about business of presenting 


gets results with the least fuss, is the 
one which will get his support. Thus 
the efforts of management to treat with 
company umons fairly, to guard against 
their decline into “rubber stamps” may 
turn out to be the long-sought solution 
to insurgency and threats of militant 
action. 

Within the past month, incidentally, 
an outgrowth of the A. F. of L. vs. 
C. I. O. fight which was forecast in 
Business Week and other journals has 
been headlined more than once, and is 
still far from settled. The bitter dis 
putes between groups of employee repre 
sentatives over which has the right to 
speak for the whole, has brought out a 
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Flat Glass Workers (( IO.) will | 
threshed out before Prof. W. W. D 


son, who has consented to act as a 
worked out by th Tol 


Board 


on a basis 


Industrial Peace 


Both Sides Suffer 


In cases like this the 


usual two sided 


industrial relations debate becon 
multi-lateral, without « ising the | roblet 
of either labor or inagement. The et 
ployee suffers the greater loss, for | 


“united voice” is silenced: neverthel 


management also suffers. From such 


diagnosis come the new policies bein 
worked out with company unions, built 


on the assumption that a strong, thought 
} 


ful, and energetic leadership for labor i 
good for the employce, the employer, at 
the company Charges of ‘‘cor pany ! 
ination” are being disproved, in 
cases, by the energy with which tl 


unions are pressing employce interests 


Stretching Rubber 


Akron companies reach out-of- 
United Rub- 
ber Workers’ first convention. 


town for plants. 


THE threatened decentralization of 
1tubber industry went forward 
last week with two large Akron 


panies closing deals on out-of-Ak 
production units 


Goodyear closed a deal with Nation 


j 


The Pittsburgh-Chicago Council, new wage contracts. The company has already «aid that it can't 
raise wages: further, there is doubt on the management's side 
that the council represents a majority of employees. Similar 


demands are made by another group, for the company union 





Acme Co. of Cleveland for a Windsor, 
Vt., factory. Goodrich set about remod- 
cling its Oak, Pa., reclaiming plant for 
a tire production unit. 

In the background, the United Rubber 
Workers of America ignored the moves 
and went ahead with the program for 
their first annual convention that started 
Sunday. 

Goodyear plans to move its heel and 
sole department to the Windsor plant 
The heel and sole works now employs 


800 in Akron. The Goodrich Oak, Pa., 
tire unit will employ about 200. 

The industry watched both moves with 
some trepidation, with fears of recur- 
rence of sitdowns. But the sitdowns 
haven't materialized to date. 

The strong hand of Allen Haywood, 
disciplinarian of the Committee for In- 
dustrial Organization, was held tight to 
collars of U.R.W. hotheads, functioning 
as it has since the rubberworkers joined 
John L. Lewis. 


. 
Uncovering the Waterfront 
Pacific Coast longshore agreement is opened up again 
as employers confront workers (meaning Harry 
Bridges) with demand for arbitration clause. 


A worLp’s record for unfruitful corre- 
spondence has been achieved by the war- 
ring factions in the current Pacific Coast 
waterfront dispute arising from expira- 
tion of their working agreeements on 
Sept. 30. 

After the exchange of a barrage of 
letters between the Waterfront Em- 
ployers’ Association and the Pacific Coast 
District Council of the International 
Longshoremen’s Association during the 
month of August looking toward altera- 
tions in the agreement, representatives of 
the two groups met face to face around 


a conference table and adjourned in 
hopeless disagreement exactly a minute 
and a half later. A short time after the 
explosion, every newspaper in San Fran- 
cisco received an elaborate, detailed, 
mimeographed statement from each side 
explaining why the proposals of the other 
group could not be accepted, indicating 
that both parties had gone into the meet- 
ing fully prepared to disagree on all 
points. 

The employers demanded that the 
longshoremen agree to arbitrate all dis- 
puted points. The union, led by the 
redoubtable Harry Bridges, refused, but 
finally agreed to conduct a referendum of 
members in Portland, Seattle and San 
Francisco on the question, and voting 
is now in progress with results scheduled 
for announcement this week-end. By 
mutual consent, Los Angeles has been 
excluded from the scope of the present 
ncgotiations, the only point on which both 
sides have so far agreed. Skeptics main- 
tain that the referendum is only a matter 
of form, that the results will coincide with 


Wide World 


LISTENING AND PLANNING—Harry Bridges (right) and other members of the 
Pacific Coast maritime unions listened quietly when John Green, national president 
of the Industrial Union of Marine Shipbuilders and Workers, advised peace within 


the family and an end of rivalries between factions. 


But their immediate argument 


is not about union precedence, it is about the scale of wages and hours, and the 
working agreement which expires this month. 
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aximum accuracy and speed in figure 
ork... at minimum cost. Here’s how 
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‘omptometer” solved this vital problem for 
» outstanding manufacturer. 

“The same accuracy that we build into mil- 
ms of carburetors each year,” says the Carter 
rburetor Corporation of St. Louis, Missouri, 
ve demand in every phase of our figure work, 
“Each carburetor averages 
ore than 150 parts, and sev- 
al times that number of 
erations. Hence the volume 


figure work involved, in cost 





counting alone, is tremendous. 
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on all figure work — cost analysis, as well as pro- 
duction records, and the checking of billing. 

“We are also impressed with the economy 
ease of operation . . . Controlled-Key safeguard 
which eliminates errors from fumbled key 
strokes . . . lowered maintenance cost .. . of 
the ‘Comptometer. ~ 

For full information on the economy of 
“Comptometer” service on 
any of the various classes of 
figure work in your office, 
telephone the ““Comptometer™ 
office in your locality. Or 
write direct to Felt & Tarrant 
Mfg. Co., 1733 N. Paulina 


Street, Chicago, Illinois. 
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@ Many thousands of business leaders 
from coast to coast are now concen- 
trating their business and personal 
insurance in Mutual fire companies 
because of the substantial savings this 
type of insurance offers. 

But there is more to it than that! 
For no straight - thinking executive 
would consider a method of saving 
money that was not entirely sound... 
entirely safe. 

The savings of Mutual fire insurance 
are the result of a sound and thrifty 
principle of business operation, con- 
ceived nearly 200 years ago, and which 
has endured ever since! It has endured 
by giving its policyholders sound pro- 
tection, thorough service, prompt 
payment in full when losses occur, and 
a substantial reduction in net cost 
through the prevention of losses 
and annual savings returned to the 
policyholders. 

Send now for a booklet that tells the 
Mutual story. Address the Federation 
of Mutual Fire Insurance Companies, 
919 No. Michigan Ave., Chicago, IIL 


MUTUAL 
FIRE 
INSURANCE 


An American Instituti vn 


Companies and the 
American Mutual 
Alliance. Itisa 
symbol of sound- 
ness and stability 


This seal identi- 
fiesamembercom- 
pany of The Fed- 
eration of Mutual 
Fire Insurance 
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the public that the employers had broken 
off ‘‘collective bargaining” by arbitrary 
refusal to discuss the plight of the 
workers and could call a strike to compel 
| submission. Observers point out that this 
view of Bridges’ present moves ts not 
based on theory but on past performance. 

Further complicating the situation are 
|the other marine unions that have filed 
notice with the Waterfront Employers’ 
Association of their desire either to ter- 
minate the present award on Sept. 30 or 
}amrend it. 
Pacific has specifically announced that it 
wants a new agreement. 
| side’ organization now as far as the 
| American Federation of Labor is con- 
}cerned, as the International Seamen's 
| Union annulled the charter of the Sailors’ 
Union a few months ago. Other groups 
| that have filed notice of their desire to 
amend the award are the Marine Fire- 
men, Oilers, Watertenders and Wipers 
whose executive officer, Earl King, was 
recently jailed on a charge of “purchas- 
ing the murder” of George W. Alberts, a 
marine engineer; the Marine Cooks & 
Stewards’ Association, the Marine Engi- 
neers’ 
Masters, Mates and Pilots’ Association. 


The Sailors’ Union of the 


This is an ‘‘out- 


Beneficial Association and the 


Down to the Sea to Work 


Big job set for new Maritime Commission in revamy 
ing ship policy and tackling marine labor rows. 


(Business Week Bu- 
All of the construction, operat- 


|ing and labor troubles of the merchant 


| marine will be dumped in the lap of 
| the new Maritime Commission. 


The 


‘law enacted by the last Congress gives 
| the appointees 30 days in which to wise 


| up on their jobs before it becomes effec- 
itive, but the breathing spell is likely 
to be short. 


Chronic between ship 


disputes 


|owners and longshoremen will come to 
a head with the expiration of present 
contracts at the end of this month. It 
lis understood that it is this troublous 
situation which has prompted President 
Roosevelt to 
without further delay, although he has 
permitted many other important ap- 
pointments to ride. 
mission's statutory jobs is to investi- 
gate working conditions afloat 
ashore, to prescribe minimum-manning 
scales and minimum wage schedules. 


| Two Deadlines 


name the commission 


One of the com- 


and 


The commission must adopt the pro- 


cedure to be followed in adjustment of 
41 existing ocean mail contracts and 
award of new construction and operat- 
ing subsidies. 
|existing contracts must be terminated 
/not later than June 30, 1937, but the 
deadline by which present contractors 
may file application for adjustment on 


law, the 


Under the 


From all these unio 
attempted to obta 
arbitrate all matter 
settled by negotiati : 
Marine Firemen ar Mes. 
associations are foll; 
I.L.A. in holding a 
the arbitration requ 
All the unions hay 
any agreement wit 
approved by the Mar 








Bridges’ Strategy 
While the main | 
there are skirmishes 
confuse and compli 
give rise to imcreasir 
arises from the 
waterfront labor 
frankly attempting 
position by increasing 
warehousemen’'s un 
I.L.A., in the port cit 
The picture is any' 
Harry Bridges is ont 
opinion because of his 
and is clever enough : 
has engaged highly-t 
ized labor relations « 
him into a more favor 





















the basis of the n 
sidy is Sept. 28. A 
reported ready to filc 
are waiting for instru 
commission. 








Equalization of Costs 






The new constructior 
subsidies are 
equalize the difference 
can and foreign costs of 
and ship operation, in 
to the mail-aid system 
federal largesse in amount 
little relation to the sx 
and none whatever to t! 
situation of our merchant 
world trade routes. 

Congress appropriated $2 
for contract payments during t 
rent year but stipulated that $2 
000,000 must go into 
ship construction and operat 
ing $4,500,000 for carry 
on a poundage rate basis. \\ 
Maritime Commission h , 
jurisdiction of subsidy payments 
master General Farley is the paj 
for carrying the mails 

For administration of the new 
sidy law the commission has 1a 
tion to the funds appropriatec 
last Congress, about $65,000,000 
cash and accounts receivable on mor 
gages and notes outstanding 42! 
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ns and ship sales in the 
vners may obtain con- 
lies up to 50% of con- 
nder the new act, while 
lies are based upon the 
en the cost of Ameri- 
n ship operation in a 
ute. 
1e pier for the commis- 
tion is the proposal for 
tion 1 new passenger vessel 
I | States Lines, pro- 
piathan lay-up contract. 
eement permitting with- 
Leviathan from active 
€ d that company to ob- 
firt ntract for the construc- 
ship by a specified date 
nalty of $1,000,000. Pri- 
is showed manifest re- 
‘ oting a firm price until 
when bids were submitted by 
rk Shipbuilding Co., of 
en, N. ]., and Federal Shipbuild- 
( f Kearney, N. J. As ex: | 
last June, the Leviathan agrec- 
t stil s a contract by Sept. 30. 


as 






\lternatives Open 





Since the new law requires the com- 
to initiate bids and contracts 

struction, unless the ship 
er handles his own financing over 
tbove the difference absorbed by the 
in building costs here and 








id, the mew agency may decide to 
new the entire negotiations for the 
which U. S. Lines is anxious to 

1y. The commission can} 
bids and pay shipyards) 

r st of new vessels: subtract 
subsidy and take operators’ notes 

balance payable in 20 annual 
ts with 34% interest. 

of the Shipping Board 
ose functions will be taken 
by the new commission, have done 

spade work for their successors, 
ding preparation of construction 
nd operating data and reports on 

present ocean mail contracts that 
will be submitted for disposition. As 
provides that trained and 
tisfactory present employees of the 
g¢ Board Bureau and the Mer- 

Corp. shall be eligible for 
¢ ission’s staff, no further delay | 
f setting up the new agency is expected 
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Preparedness 


Government studies ability of 
shipping and railroads to meet 
emergency service demand. 


WASHINGTON (Business Week Bu-' 
au)—Godfather of the new Mari- 
time Commission, the Commerce De- 
partment is taking a broad interest in 
shipbuilding and maritime transporta- 
ton from the business angle. Just now 
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@ Burglars, hoodlums, malicious intruders 
hate Cyclone Fence. They know it means 
“stay out”... and they pass up the place 
which has this famous fence. 

Cyclone Fence is real, money-saring pro- 
tection. It is sturdy and unclimbable. It is 
built to “stay put”. It reduces insurance 
rates. Its upkeep cost is almost nothing. 

Cyclone has many exclusive money-sav- 
ing features. For example, the Cyclone 
chain link fabric which bears the “12m” 
label has an extra heavy coat of galvanizing 
that stands 12 one-minute immersions by 
the Preece Test, assuring longer life. 

There is a convenient Cyclone factory or 
warehouse near you for quick delivery. And 
if you wish, Cyclone Fence will be installed 
by men directed and trained by Cyclone 
Fence Company. Phone or write for a 
Cyclone man to give you full information and 
estimates. There is no charge for this service. 


GET THIS FREE BOOK* 


Mail coupon today for 24-page illustrated 
book. Contains pictures of 14 kinds of fence 
and tells facts you should know about lawn 
fence, steel picket fence, chain link fence 
Book shows how to have a fence that pro- 
tects property, that is handsome as well as 
useful—how to have fence gates that don't 
drag, fence rails that won't buckle in hot 
weather, fence post foundations that will 
not be weakened by frost. No matter 
whether you require a few feet of fence or 
ten miles of it—you need this valuable 
book. Send for it today. 


Cyclone Fe 
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Cyctons Fence Co., 


Name 
A4ddress 


City 





Please mail me, without obligation 
Choose It—How to Use It.” 


I am interested in fencing 
Property; O 





WE CAN’T 
CT eT ad 






irmfor mounting barb wire 
holds 


easyto release and refasten 


ire in notches— 


if wire needs adjusting 





Look for this “12 mm" I 
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Turn to pages 
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SLAUGHTER * SAVILLE and 
BLACKBURN, INC., Engineers 
e Specialists in Locating and 
Designing Southern Industrial, 
Chemical, Textile and Power Plants 
71H & FRANKLIN Sts., RicHMONpD, Va. 














THE CONTINENT’S UNDER YOUR THUMB 


Business is making the sky the limit. 


Every day 1000 American firms are 
profiting by sending their shipments 
“Air Express.” 

There’s a reason for it: Nation-wide, 
super-speed Air Express puts the conti- 
nent under your thumb. You can reach 
directly overnight 215 key cities in the 
United States and Canada—and 32 
Latin-American countries by the fastest 
route obtainable. Then, by quick trans- 
fer of shipments to dependable Rail- 
way Express and its 23.000 offices along 
all the principal railroad lines, your 
goods can reach practically any con- 
signee in the Americas. Many in a few 
hours, and all at astonishingly econom- 
ical rates. 

For service and information phone 
any Railway Express office. 


AIR EXPRESS 





| it is seeking to learn how well the coun- 
try is prepared to launch another 
building program. 

In- order that it may profit now 
| and in future emergency from mis 
|takes of the past, it is looking back 
over the years to the hectic activity of 
1915 when haste to build up the trans- 
portation machine both on land and 
water was achieved only at tremendous 
cost and mountainous waste. 
| Rehabilitation of American shipping 
junder the Merchant Marine Act of 
1936, of vital importance to the Navy, 
also is claiming the interest of busi 
ness as trade momentum gains. Ship 
ping is a carrier but also a market for 
materials that will be expanded by an 
aggressive merchant shipbuilding polltcy 
and the forthright aids granted by the 
act 


Machinery Angle Important 

One of the principal beneficiaries 
of this anticipated activity is the ma 
chinery industry. As about 20% of 
the money that goes into construction 
of a vessel is spent on its vitals, one 
object of the Commerce Department's 
| investigation is to determine how well 
| machine manufacturers are equipped to 
| meet potential requirements, especially 
when they are put under pressure for 
delivery. 

The preparedness and performance 
| ability of the railroad plant also is be 
|ing studied in relation to present and 
future needs and its capacity and effi 
ciency two decades ago when the rush 
of war traffic overwhelmed the rail 
roads 


I.B.C. 


Investment bankers organize to 
do their own regulating and 
thereby forestall government 
dictation. 


“BEATING the gun” on new offerings is 
reprehensible in the eyes of securities 
dealers and of the Securities and Ex 
change Commission. But for dealers to 
beat the government to the draw on 
regulation of the securities business seems 
to meet with the approval of the SEC and 
of the rank and file of investment 
bankers 

Evidence of this was seen last week in 
the regional sessions of the Investment 
Bankers Conference, Inc., the new in 
clusive organization consisting of both 
members and non-members of the Invest- 
ment Bankers Association of America 
At these sessions—the largest one, at 
¢ hicago, with 770 registered dealers 
| represented—plans were laid to get this 
| organization for the establishment and 
enforcement of self-made trade practices 
under way next month 

Prior to the meetings, Chairman James 
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bers the views and operat . 

and federal laws and 
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cooperation with the cor 
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petuate the desirable feat ‘ 
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thernselves for 
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life of the NRA 
Realizing that regu 
rities business is an c1 
dealers feel that pe tting 


order voluntarily will for 
ment of drastic and | robal 
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laws such as the sect 


Associate Memberships Planne: 


There will be two 
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and underwriters. In addi 
is made for establishment 
membc rships to cover dealers 
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securities and exchange acts 
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least half of the 6,000 regist 
ties dealers of the United Stat 


within a short time 
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...on the highway and boulevard, and in the canyons 
of the metropolis. 

Bus transportation is swifter, smoother, safer, because 
needless weight is gone. The modern bus is built largely 
of Alcoa Aluminum. 

The goal of the bus operator is to take you where you 
want to go, quickly, comfortably and at low cost. Light- 
ness is the direct road to that goal. 

That is why bus operators build of Alcoa Aluminum. 

Alcoa Aluminum is light. Nature made it so. Research 
has made it strong. Roomy, rigid and durable buses are 
built of Alcoa Aluminum without needless weight. 

For instance, on buses pictured, Alcoa Aluminum saved 
from four tons in the largest to one ton in the smallest. 
Even one ton of useless weight is too much. It costs 
money to haul, for one mile, a thousand, or a million. 





SINGING 








Bus operators cannot afford to haul needless weight. 
They do not have to. They build of Alcoa Aluminum, 

Nor can truck operators afford to haul the needless 
weight of heavy bodies. Alcoa Aluminum makes them 
both light and strong. 

When moving parts of any machine are needlessly 
heavy, extra power is required. That's inefficient, costly. 
When portable equipment is heavier than Alcoa Alumi- 
num would make it, every user is forced to do coolie 
labor in moving that extra, needless weight. 

Lightness in moving things is basic economy. 

Alcoa Aluminum achieves lightness, with strength, 
and durability, and resistance to corrosion. To use 
Alcoa Aluminum most economically, call upon the 
“knowhow” of our engineers. Aluminum Company of 
America, 2104 Gulf Building, Pittsburgh, Pennsylvania. 
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Special 
sh Styles 
Ps, for 
Yy/ Ladies 


HANDSOME 
COLORINGS 





Gracefully designed and rich- 
trimmed in chromium or 
gold, unbreakable thruoul 


infallible mechanism. Your 
trade-mark and message in 
colors, or the individual name 

of your customers ma he 


reproduced upon the barrel 


Sales 


to sell your 


You appraise the value of 
Promotion by its ability (1 


merchandise, (2) to create 


your 


confidence, 
and 3) to reflect the character of vour 
institution. The sales effort that fails in 
any of these functions misses the mark 


friendly 


DUR-O-LITES introduce that 


mship with those people who 


cordial re I 

are——or should | and can be your best 
customer Styled in accordance with the 
best principles of modern design, DUR- 
O-LITES provide a dignified medium for 
daily contact with those who purchase 
what your salesmen have to sell. Include 
this powertul selling force in your sales 
prograt DUR-O-LITES Make Sales 


TO EXECUTIVES 





infor atic 
SAMPLI 


Please state yur title 


DUR-O-LITE PENCIL C0. 


1005 NORTH 25th STREET 
Melrose Park, ILL. 


On the edge o Chicago 


DUR-O-LITEI 





| Mark Up the Farm Income Toi, 


Rains—even late ones—help crops and {)). 
ment’s condition report promises more », 
corn, pastures, and hay. 
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ESTIMATES of farm income in the Middle 
West will have to be revised upward a 
mite. Rains of the last few weeks have 
revived the late-planted corn and it will 
make a fair crop, barring unseasonable 
And the belated precipitation has 
been a boon to pastures and hay 

Such are the highlights of the Depart- 
ment of Agriculture's estimate of crop 
conditions as of Sept. 1, although the 
report contained no striking changes in 
Most interest—on Statistics, against 

centered on And Canada won't 
1,458,395,000 the North American 
stock feed a great 
Dominion’s oat cro; 
{63,000 bu. 


and hogs such as 
The result is that 
pects much better 
(which is about 754; 
in most of those st 
erally anticipated a 
The Canadian 
almost 
States’, looks very si \ 
duction stands to be o 
000 bu., says the Di 








trosts 






simultaneous 






figures, no surprises 
farms and in trading pits 
corn; the estimate 
bu., up 1.3% from the prediction of 
Aug. 1 but still the smallest in 55 years 
However, this late corn is important be 
cause it will be abou: the only good seed 
available in some parts of the Northwest 
and, as a consequence, will bring pre- 
mium prices 


Feed Crops Exceed °34 
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Wheat Marketing No Problem 


Grain statisticians put ( 
over of wheat at a litt 


000,000 bu. for a tot 
















There was an increase of about 5,000,- of less than 360,00( Saving 
000 bu. in the oat harvest prospect last consumption and sec ; 

I p * ice she 
month, a fairly good gain in hay yields, use up 150,000,000 dti 
and widespread improvement in pasture available for export. S = 
condition. All in all, the Department been shying off of Wins compe 
sees a feed crop output of 58,000,000 Canada expects to find hanks 
tons this year compared with 54,000,000 before the southern THE Emi 
in 1934 and a yearly average of 100,000,- comes to market hic week 
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000 in more normal times. Old corn and 

oats from 1935 may add another 8,000,- 

000 tons shortage of hard spring 
This isn’t a bountiful crop for live- the border—the latest D 

stock feeders but reports indicate that it Agriculture estimate or 

is preventing distress marketing of cows to 8,640,000 bu. against 
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FLAX FOR FAGS, MAYBE—From California, where 45,000 to 50,000 acres of # 
are being harvested this year, comes word that large tobacco firms are intere-! 
the laboratory tests to determine fitness of flax straw for cigarette papers. fou 
of these specially-designed flax harvester combines were built for Produce: 


Oil Co., Fresno, Calif., to handle the California harvesting job this year. 
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18-32) of $4,020,000. Domestic 
winter wheat is being substituted 
callers in bread but macaroni and 
ett eaters won't stand for this 
AO because of its yellowish 


lot, 
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The cotton estimates, which came out 


nie of days before those on grain, 
ned the real Surprise (BW'—Sep12 
\ 49) A month earlier the govern- 
prediction of 12,481,000 bales 
| heen way over trade expectations ; 
Sent. 1 figure of 11,121,000 bales ran 
under the most sanguinary guesses 
‘he market-minded. Wide variations 
» these always give traders the jitters 
J they expect to have some bad mo- 

x before the government report 
- out carly next month. 

The factors entering into the govern. 
at figures were real improvement in 
.. Southeast’s cotton and rapid deterio- 
ion in the western half of the belt— 
wh the latter far outweighing the 
mer. The biggest single uncertainty 
ow is whether the late crop in the South- 
¢ will fully mature before frost. 
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Bank Pays Bills 

Savings institution’s new serv- 
ice shaves line between demand 
and time deposit, puts it into 





competition with commercial | 
hanks. 


ue Emigrant Industrial Savings Bank 
his week mailed out checks to New 
ork landlords, milk companies, | 
Joctors, dentists, gas, electric light and | 
elephone companies, thereby paying | 
he monthly bills of several hundred 
special depositors. This was something | 
decidedly new in savings banking. 

Sept. 15 was the first “bill day” under 
the Emigrant’s Budget Savings Account 
plan. On that day, officers were in long | 
nference. The New York State | 
Superintendent of Banks does not ap- | 
prove 
But depositors definitely do approve. 
Without advertising, without prodding, | 
hundreds of these special accounts have | 
been opened within a month. But be- 
fore it proceeds much farther in ex- 
ploiting the scheme, the Emigrant will 
await until the matter is settled with 
the Banking Department. 

Other savings banks are waiting de- 
velopments. If bookkeeping does not 
cat up the modest charge of 5¢ per bill 
paid, the budget plan might be adopted 
as a new business-getter by other insti- 
tutions in the state. 

The plan puts the savings bank in 
cirect competition with commercial 
banks that operate no-minimum-balance 
necking accounts—under plans similar 
‘0 CheckMaster or Check-O-Matic or 
National City. But the savings institu- | 
tion would say that its budget savings | 
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WE’VE FLOWN OUR 


WACO.. 






25,000 MILES IN FIVE MONTHS 


On Business Trips .. and Commuting 


various cities . . . in scouting oil wells . 














@ “We've been using our Waco very advantageously in keeping appointments in 
. « getting leases . . . and other phases of the 
oil business where time plays a great factor. In addition, I have been commuting 
back and forth from my summer home, one hundred miles north. 

"In the past five months, we have flown over 25,000 miles and haven't a minute's 
complaint on the handling or performance of our Waco.” 


MOM Chauhan 


President, McCLANAHAN Ov COMPANY 


NEARLY twice as many Waco Cabins left the production line in the first six 
months of 1936 as in the same period last year . . . a remarkable record—made 
more interesting by the fact that in 1935 Waco sales were practically equal to 
the total combined sales of all other 4- or 5-place ships. Increased production 
has made possible the lowest price in Waco history for the S-6 Cabin. We 
suggest that you see your local W aco representative at your earliest convenience. 


THE WACO AIRCRAFT COMPANY * 


TROY, OHIO 


4, <> s 
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HOW TO USE PSYCHOLOGY 


IN BUSINESS 


by Donan A, Lairp 


Rivercrest Laboratory, Hamilton 


zs. ¥ 


Knowing what is in this book is as important for smooth success in business as know 


ing the rudiments of merchandising. 


Here is a clearly written presentation of what 


the average business man should know about psychology and what it can do for him 


every business day. 


The book shows him how he can analyze, understand and 


develop human personality in himself and in others and how he can utilize this infor 
mation for more satisfactory and profitable solution of everyday business problems. 


What this book does 


—tells what psychology can do for the 
business man 

—shows how to lower costs, build profits 
and morale with psychology 

—gives facts about ability in people that 
help in employing, training, supervising 

—takes the mystery out of psychological 
tests; describes tests and shows how to 
apply them. 

—gives pointers and methods for over 
coming fatigue in yourself and others 

—tells how to measure judgment, truth 
fulness, character, energy and other 
qualities in people. 

—deals with the make-up of the radical, 
trouble-maker, and reformer The 
business man beset from these quarters 
should study these sections of the book 
closely. 


—etc., etc. 


Pian enables it to counteract these plans, | guys’ 


378 
pages 
6x09 
illustrated 
$1.00 


See it 
on 
approval. 
Send this 
coupon 
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McGRAW-HILL BOOK CO., Ine., 
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Send me Laird’s How to Use Peychology ty 
10 days’ examination on approval In 1 
send $4.00. pluv few cents postage. or return book t 
paid. (Postage paid on orders accompanied 
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TEXTILE FIBERS MAKE GOOD—EXCEPT SILK 
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BOOM FOR TEXTILES—Textile industries are absorbing the 
Compared with preceding 
years back to 1929, cotton will almost equal 1929; rayon is 


four major raw materials this year. 


because the small checking accounts 
have tended to attract customers who 
might normally be expected to use the 
savings bank exclusively. 

The Emigrant scheme is simple, 
relieves customers of all red tape, even 
eliminates addressing envelopes, licking 
stamps, and signing checks—the cause 
of a full evening's fussing and fuming 
once each month. 


Monthly Report to Client 

After opening a budget savings ac- 
count, the depositor notifies the butcher, 
the doctor, the gas company, etc., to 
send bills directly to the bank. As the 
bills come in, the Emigrant tabulates 
them for each customer, and on the 
ninth of the month sends depositors a 
statement in duplicate. 

There is a stamped, addressed en- 
velope for returning one of the state- 
ments, which the depositor signs. This 
authorizes the bank to pay the bills. For 
each bill paid the charge is S¢. There 
is no other expense attached. In fact, 
interest is paid on balances on deposit 
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at the end of the quarter. And, by re- 
taining the bank statement, the depositor 
has a simple, one-page, typewritten 
record of his monthly accounts. 

The no-minimum-balance checking 
accounts charge either 10¢ per check 
drawn, or 5¢ per item, whether a check 
or a deposit. Thus the Emigrant 
definitely underbids. 

The Banking Department's rub is 
that the law does not specifically author- 
ize such service. But the Emigrant 

ints out that the law permits a savings 
ot to draw cashier's checks to the 
order of a depositor and replies that its 
plan is an extension of that authority. 

The scheme seems to put the bank in 
a quasi-checking business. The fine line 
between a demand and a time (or 
savings) deposit vanishes. Which is the 
legal argument that the commercial 
banks might use. Meanwhile, banks 
outside of New York State indicate 
wide interest. Even if the Emigrant 
abandons it, because of Banking De- 
partment pressure, it may be adopted 
in other states 


Textiles Call It a “Boom” 


Rayon shouts loudest but cotton and wool are also 


speaking up. 
ASK a rayon producer about business 
this year and he'll tell you “It’s soar- 
ing. Beats all records for volume.” 
Go to a cotton manufacturer and he'll 
be almost as cheerful. Cotton con- 
sumption by domestic mills is almost up 
to the 1929 level which was the second 
best in the history of the industry and 
falls only 6% short of the peak year, 
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Silk alone is silent. 


1927. Wool men didn’t expect 1936 
to turn out as good as it has, because 
last year was such an extraordinary 
jump over miserable 1934. Silk manu- 
facturers, alone among textile men, have 
reason to be glum; they will hit a 12- 
year low in their consumption of raw 
silk 


This boom in textiles which promises 











setting a new high again, substantially above 1933 
almost as good as last year. 
pression low. All 1936 figures on basis of seven or eight mon 
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to bring a profit to pro 


first time in years has its basis chy 
in the general improvement of hy 
ness. 


More employment, big 
more generous 
and, of course, governn 
and the bonus have 
lic more willing to sp 
robes and homes than in 
the recovery started. Stocks 
on hand are unusually sn 
orders are large; deliveries 
lem. Prices are generally firn 
all, the textile industry has hit 
market. 


Many Reasons for Rise 


Cotton mills add to the 
their good fortune this year s 
cial factors. Passing of t! 


tax that irritated both buyers and 


in 1934 and 1935 is one I 
ernment is out of the cotton 
market, leaving raw material 
once more in the hands 
market influences. Excessiv 
has been reduced; over a n 
dles have been scrapped sinc 
New and improved machinery 
added, increasing the efficies 
mills and at the same 
costs; estimates place this 
ing of textile machinery c! 
of 1929. 

This summer's mill activity 
unusual, and the trade freel 


cloth production of eight billior 


yards, only 6% under 192 
under the 1927 peak 
up huge backlogs of unfill 
They have exerted admirable 
in maintaining the hours at 


schedules set up in NRA days anc‘ 


: Weal 


Only silk will touch a ney 


dividend distri 


Mills have b 


BUSINESS WEEK 







a" 


"| hau 
of dyt 
pow de 
kinds ( 
ot wea 


sate OD 


That's 
Mason 
ing. I 
dange 
in min 
build 
they t 
rocky 
roads 
Roun 
a loa 
an ar 














Ther 
ures. 
can't 
Goo 












$P 













a 


sei 








On of 
ft WOols 


SS 








PSSSSSSSSSsy 








BSS 


—_— 





* 1935 
1936 


CSS Wee, 


92: 
IS) . woo] 
‘ h 4 new 


eight Mont 


SPendin 


A "| haul 3- to 6-ton loads 
of dynamite and black 
powder. We travel all 
kinds of roads in all kinds 
of weather, but I'm always 
safe on Silvertowns.” 


That's A. D. Prospero of 
1 se Masontown, W. Va. speak- 
The ¢ ing. His two trucks haul 
dangerous explosives used 
in mines, quarries and road- 
building. Night and day 
they thread their way over 
rocky, winding mountain 
roads. Down steep hills. 
Round hairpin curves. With 
aload capable of blowing 
an army to bits! 


There’s a real job for truck 
ures. One where they just 
can’t have tire failures. 
Goodrich Triple Protected 
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-"YET rm ALWAYS SAFE ON SILVERTOWNS,” 


Silvertowns averaged 
48,000 miles on the truck 
pictured here! 

There’s a good reason for 
this amazing performance. 
Goodrich Silvertowns are 
specially builttostand upon 
oi world’s toughest haul- 
ing jobs. They are Triple 
Protected in the sidewall— 
fortified right at the point 
where 80% of all premature 
failures occur. This extra 
protection means extra 
miles—freedom from dol- 
lar-stealing sidewall breaks. 


Triple Protection Free 
The tires that set mileage 
records on hazardous hauls 
in the West Virginia moun- 
tains will do a better job 
on your trucks, too. You 







Says A. D. PROSPERO 


pay no premium for 
Silvertowns. Triple Pro- 
tection makes tires more 
expensive to build but 


it costs you nothing extra. 


HOW TRIPLE PROTECTION WORKS 


PLYFLEX—distributes stresses 
throughout the tire—prevents 
checks local 


ply separation -— 


“ eakness 





plies tearing loose above the 


2 PLY-LOCK —protects the tire 
from breaks caused by short 
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See any Goodrich dealer or 


write [The B. F. Goodrich 
Company, Akron, Ohio 





bead. 

3 100% FULL-FLOATING CORD 
— eliminates cross cords tron 
plies—reduces heat in the 

ture 12%. 








Goodrich™..-Silvertowns 


wa BB SPECIFY THESE 
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NEW SILVERTOWN TIRES 


FOR TRUCKS AND BUSES 








Our first 7] 
line of defense 
for loyal workers 


“Loyalty within the plant increases because 
every worker knows we erected that fence 
to guard him against violence, jast as much 
as to protect our property from damage. 
Many a time reason has conquered ram- 
page right at the fence line.” 

PAGE FENCE has many constructional 
advantages. The new wing channel Line 
Post provides superior galvanizing, greater 
strength, a far neater, more serviceable in- 
stallation. Because no one metal is suit- 
able for all fence conditions—PAGE alone 
offers a selection of superior fence metals 
—ARMCO Ingot Iron, ALCOA Alumi- 
num, Allegheny Stainless Steel, Copper- 
Bearing Steel, genuine Wrought Iron. 

Located throughout the United States 
are 92 Page Fence Distributors. Write to 
one of the offices shown below for helpful 
literature and name of the Page Fence 
expert nearest you. 


PAGE FENCE ASSOCIATION 
Bridgeport, Connecticut 
NEW YORK PITTSBURGH ATLANTA 
CHICAGO SAN FRANCISCO 











This Label—Your Guarantee 
The PAGE P-12 label identifies PAGE gal 


vanizing which is guaranteed to withstand a 
minimum of | 2one-minute dips bythe Preece 
Test. PAGE P-12 galvanizing applies not only 
to fence fabric but also to posts, top rail and 
fittings maximum 
resistance to rust 


18 well your guaranice of 


America’s first wire fence—since 1883 





In your own 
. ( 

self interest 
t d , 
urn to pages 
pags 





| While 


prevented any demoralization of the 
market. An unexpected cut in the last 
estimate on the cotton crop gave extra 
support to the price structure of cotton 
goods, and sent hesitant buyers scurry- 
ing to market to place additional orders 
at once. 

Demand for rayon products is noth- 
ing short of phenomenal. The trade 
refers to rayon fondly as the ‘romance 
of the textile industry.” Its growth has 
been spectacular and the end is not in 
sight. Its particular advantage of con- 
trollable output gives it an edge on 
natural fibers. ‘The inroads made on 
the field of silk are widely recognized. 
Estimates allot 88% of the dress mate- 
rial field to rayon today against only 
12% for silk. 


More Rayon Mixtures 


Inroads made by rayon on the wool 
held are being closely watched. Staple 
rayon is coming to the fore not only as 
a mixture with wool but also with cot 
ton, creating new, high style fabrics. 
Rayon stocks on hand amount to less 
than a month's supply. A shortage this 
fall is imminent. 

Expanding wardrobes for men and 
women have made possible two succes- 
sively good years for wool. Good pro- 
motion of wool by the industry has 
been an added factor. Prices have been 
fairly firm, aided in part by the limited 
size of recent wool clips. Mills are 
now looking forward to next season's 
business, whose start was interrupted by 
the Labor Day holidays. 


Hosiery the Hope of Silk 


The market for silk has been largely 
reduced to the hosiery field which now 
absorbs about 65% of all silk. Another 
20% goes into woven fabrics, largely 
underwear, and the 15% balance to 
lace, meckwear, etc., fabrics. 
hosiery production has been 
running 9% ahead of last year, there ts 


dress, 


| some concern over the growing preter- 
|ence of women for sheer hosiery which 


calls for less silk. Only the lesser dur- 
ability of such hose offers some measure 
of hope to silk suppliers for the con 
tinuance of this important outlet for 
their product. 


. 
Zenith Gets Dial Patent 


A NEW patent granted Aug. 25 to Com- 
mander E. F. McDonald, Jr., president 
of Zenith Radio Corp., may cause con- 
siderable consternation among radio 
manufacturers. The patent covers the 
clock-type dial first used on Zenith and 
now copied by a great many other radio 
makers. To avoid lawsuits, Mr. McDon 
ald plans to offer other manufacturers 
a licensing agreement, calling for nom 
inal royalty payments. Other manufac 
turers had predicted that the patent 
would not be granted. 


SUMMARY OF A SMASHING YEAR. 
With 60% greater attend 
year, the National Electrica 
Exposition in New York (ri 
largest showing of electrica 
ances and radio sets this wee 
developments were disclosed, because ney 
radio models 
July, but diversity and pertectio 
modern 
impressive than ever 


were sprung 1 June and 


household equipme: 


More Eastman 


Death of 
won't kill his last reports or 
(thanks to railroads) leave his 
overtime employees payless. 


Coordinator's job 


PUBLICATION of _ the 
works of Transportat: 
Eastman is now assur 
designed to set at rest th 
puted claim that subsid 
water, and air carriers consti! 
competition, 
challenge all the facts reg 
aid, direct and indirect 
transportation, including 

Another report goes 
standards of the railroads 
is likely to exert consideral 
in the Interstate Commer 
sion’s administration of the 
safety provisions of the M 
Act 

When Eastman’s job as ‘ 
died last June he still had n 
bank obtained by a small assess 
railroad mileage. He want 
it on unfinished business. 
General McCarl said no 
touch a penny. Only the ¢ 
could sign checks and there w 
ordinator 

By arrangement this week 
Association of American Railr 
American Short Line Railroad 
tion, $18,000 will be paid by 
of the refund made by the Tr 
a trustee named by Eastman 
distribute it among former 
of the Coordinator, as overd 


seeks to est 
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foRD V-8, PICK-UP 
~~ GIVES YOU LOW 











a 4 OPERATING COST eee AND 


ee te ae 
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Cost... Loap... SPEED 


Features of the Ford V-8 Pick-Up 


8S-horsepower V-8 engine with mirror-finished 
cylinder walls; full cylinder-length water jack- 
ets: directed-flow crankcase ventilation: pre- 
cision-set, factory-adjusted valve clearances; 
exhaust valve seat inserts; direct-driven. unit 
ignition: “floating” type connecting-rod bear- 
ings; dual downdraft economy carburetor. 
\4-flocting rear axle with straddle-mounted 
pinion. 


Full torque-tube and radius-rod drive. 


Quick-action safety brakes stop a loaded truck 
more quickly than ever before. 


All-silent-gear transmission. 

Centri-force clutch. 

Rigid. rugged. double-channel. X-type frame. 
Big 6.00x16-inch tires. 

Four double-acting hydraulic shock absorbers. 


Welded steel cab construction. including cn 

all-steel roof. Steel body with load space 69 TR 
inches long. 46 inches wide and 16% inches 
to the top of the flareboards. 


Smart, new-design steel wheels . . . graceful. 
sweeping hood and body lines . . . large load 





down-payment. 


... All three 
must be figured in when you estimate 
your hauling and delivery economy. 
Only in this way can you measure the 
over-all cost of running a truck in rela- 
tion to the amount of work the truck 
does. Over-all costs as affected by load 
and speed furnish the most practical 
yardstick of truck economy. And that's 
where the Ford V-8 Pick-Up shines! 

In the first place, its operating cost is 
way down .. . so low, in fact. that 
thousands of owners who figure on 


FORD ANNOUNCES NEW DE 
UCKS AND 
Low additional cost. See your 


Any new 112-inch wheelbase Ford V-8 Commercial Car can be 
Any new 131)-inch or 157-inch wheelbase Ford V-8 Truck can be purchased with the usual! 


operatirg costs alone say it is the most 
economical Pick-Up Ford has ever built. 
But the men who pile on heavy loads 
and “high-ball” with them know that 
low operating cost is just one of the 
ways the Ford V-8 Pick-Up saves 
money. 

Try this husky, hard-working unit on 
your own job, under your own operat- 
ing conditions. It’s right at home on 
jobs that range from farm to factory. 
Call your Ford dealer today and set a 
date for an “on-the-job” test. 

IYE FOUTS 


LUXE EQUI 
COMMERCIAL CAI 


ore 


urchased for $25 a month. with usual 





space . choice of many colors in durable 
enamel! finish. 


down-payment on the new Universal Credit Company 13% per month Finance Plans. 
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MEN AT NEW YORK CITY, AUGUST 















al firms today were discussed from manufacturers increase profits by improving management methods, redue- 


Men assembled in New York City ing costs and making their merchandising and marketing more effective. 


1,516 manufacturing companies in North America have benefited from 


tsof the United States and Canada the business analysis service of the George S. May Company. Why not 
more than one hundred prominent bring the knowledge gained from this rich background of practical 
ay Management Controls. They are experience to bear on your own production, management or merchandis- 
aveling engineers who supervise the ing problems? A confidential discussion of your needs will not obligate 
lent engineers. Their job is to help you. Write our nearest office for complete information. 


ORGE S. MAY COMPANY 


New York Crry: 122 East 42nd Street Seattie: 747 Dexter Horton Building ATLANTA: 134 Peachtree Street 
Canapa: George S. May, Ltd., 18 Toronto Street, Toronto 
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CAN'T SHOOT Aviation Insurance Up 


BEARS—MUST 
BORROW CASH 


City Dweller Has Emergency Needs 
Just As Pioneers Had But Finds 
A Different Way to Supply Them 








With a baby coming, they'd need a real iron 
stove. So Lem went out and brought down the 
big grizzly that had been trampling the berry 
patch—traded his hide at the trading post for 








his needs. Life’s emergencies were as simply 
met as that—150 years ago. 

Different times, different customs. What's to 
be done today, with a baby coming—and no 
bears to shoot? There must be a way. There 
must be cash—because only money may be 
traded for a city man’s wants, large or small. 

With our industrial era has developed the 
modern family’s resource-in-time-of-need: the 
small loan company. Household Finance, lend- 





ing small amounts as needed to half a million 
families annually is a leader in this field. The 
rate paid for the needed money is regulated 
by State law. The terms—installments over as 
many as 20 months—make it possible for a 
man to pay his debts and still have 90% of his 
income left for current needs. 


How People Get Out of The Rut 


Household Finance does more than merely 
lend money. When desired, it assists the bor- 
rower with up-to-date, scientific instructions on 
managing the expe nditure of the income. Our 
“Doctor of Family Finances” frequently helps 
a family conserve as much as 20% of its in- 
come which gets them out of debt permanently. 


Free Booklets — Send Coupon 
If interested in how small-income families 
avoid financial disaster, mail this coupon for 
free copies of our educational booklets. 


“Doctor OF FaMity FINANCES” 

c/o HOUSEHOLD FINANCE, Room 3050-J 

919 N. Michigan Ave., Chicago, Ill 

Please mail me free sample copies of Home Money 
Management booklets you distribute 
help them get a fresh start. This request is not to 
obligate me in any way 
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A representative company shows 18% ine, 
business over last year; main problem is not » 


ise 


in 
idents 


but need of wider spread for risks. 


THE announcement of Airsurance ( BV” 
-Aug1'36,p2) kicked up considerable 
stir among those grave and conservative 
corporations which make a business of 
protecting humanity against ill-fortune 
(or its own follies). Under this new- 
type policy companies can insure em- 
ployees traveling on regular airlines at 
the rate of $1 per year per $1,000. This 
is advertised as a lower cost than “for 
any other form of travel insurance.” 
United States Aircraft Insurance 
Group, sponsors of Airsurance, an- 
nounce that over 400 firms have taken 
out this coverage. Rivals are somewhat 
reluctantly writing similar policies. 


Only Statistics Count 


Headlines that overdramatize air ac- 
cidents do not sway the aloof actuaries. 
To them the dangers that beset those 
who go down to the sea in ships and 
those who go up into the air in planes 
are figures on charts. Their mathemati- 
cal prophecies lend themselves readily 
to sales promotion in the aviation field. 

Thus in 1935 there was one fatality to 
every 24,037,962 passenger miles flown 
on commercial airlines. It marked a 
five-fold safety increase over 1931. At 
this ratio, a passenger could fly at 160 
m.p.h. for 17 years, 1 month, 3 weeks 
and 21 hours before “his number would 
go up.” This type of travel is far 
safer than high-speed motoring. 

But to the actuary, the accident fre- 
quency varies im importance to the 
“spread” representing the number of 
persons taking the risk. There lies the 
main trouble in aviation insurance. A 
simple example of possibilities is the 
hypothetical case of a company which 
issues a single aviation policy for $500,- 
000 to a gentleman who bumps into a 
mountain after paying his first premium. 
The real weakness in air passenger fig- 
ures (and hence in writing aviation in- 
surance) is the comparatively few pez- 
sons who fly. 

Fewer Customers than Fares 

It is estimated that there were 794,- 
000 passengers on the regular lines last 
year. The first six months of 1936 
showed a 33% rise over the same period 
last year, with a total of 421,587 pas- 
sengers carried. But this is the number 
of tickets sold. Actually some persons 
flew many trips. A guess at the individ- 
uals who used airlines last year is under 
350,000. To charges that the air compa- 
nies are doing a poor job selling their 
service to new prospects, the lines can 
retort that their ships are running almost 


at capacity and that any considerable in- 


crease in patronage must 
sion of equipment. 

In the popular ul 
bronzed and steadfast yo 
pilot the transports engag 
dangerous of all ox apes 
shock the hero oe ‘ 
there are many jobs fa 
Measured by insurance 
who “shoot” oil and 
nitro-glycerine are the most 
killed. Transport pilots 
down the list. Ahead of t 
pations considered commor 
include stone crushing 
building, ice harvesting, win 
ing, dealing in iron and ste 
and construction, 1S 
auto sacing, jockeying (on 1 

London insurance 
taken a beating from large 
habitual flyers. Will Rogers 
Harvey, the restaurant man 
cies reported to be 
each. Frank Hart, 
sured against air accidents 
$200,000. London accept 
at $10 per $1,000 per year. B 
such losses rates have since | 
now run from $15 to $20 per $ 
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Insuring the Ships 

along with those who ride th , 

in the number of commercial ships ( 
built during the first six 

1935, 662 during the first six 

this year) gauges the increase in 
policies. Coverage for the ships 
nice business and it provokes feve 
competition. The new Douglas plar 
(21 passenger, D.C. 3) $125 
each. Insurance of these ships against 


New airplanes have to be pr 


cost 





fire and storms comes to 3° of 
total cost for the first year, grad 
later to compensate for decreas this 
value. Most lines carry their own cras ps pa 
insurance, cost of which is about 10° hey are 
The restricted field for aviatior bance 
surance is illustrated by the small 1 mericat 
ber (about 600) of commercial pilot Fro Ins 
Each company protects its pilots and its le 35 
stewardesses with group insurance. | D ation 
cost is $62.50 per year per $5,00) her B 
addition to the regular group cost. | Dns. | 
$5,000 is the maximum allowed. O bmage 
fatalities are covered by the policies. | perso 
the pilot wants additional insurar 1 pas 
his own, the cost is discouragingly ! Last 
The big casualty companies don't |i ims \ 
to assume risks beyond the group | sive ( 
One company charges $50 per } this 
disability insurance, paying $50 5 
for a maximum of 26 weeks deve 
A unique passenger policy bro 
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not until this summer was it 
ed. Now high-speed electric 


en the two cities. 


tten by one company covering single 
for six hours, 
How- 
r, the six hours mean those follow- 
issue of the policy, whether they are 
ployed in flying or not. (For 25¢ a 
senger on public ground conveyances 


hts. The cost is $1 
ment for death being $5,000. 


get $5,000 life coverage for 


urs.) The Hindenburg made busi- 
Their 
e for death by accident on the Zep 
$10 per $1,000 for a single trip, with 


s for insurance companies. 


naximum of $5,000. 


z Companies in Field 


Three large groups have been formed 
this country to see that insurance 
ps pace with aviation development 
y are, the United States Aircraft In- 


nce Group, underwriting for 


erican fire and casualty companies ; 
ro Insurance Underwriters, represent- 

35 British companies; Associated 
ation Underwriters, representing 38 
her British and American corpora 
pas. Policies written cover principally 
mage to planes, damage by the plane 
persons and property, lives of pilots 


i passengers while flying. 
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ERE CAME A NEED—When the Del- 
re Bridge between Camden, N. J., and 
Jadelphia was built, provision was made 
addition of a railroad line at the side. 


trains, 
necting with the subways, are taking 
of the increased burden of traffic be- 


Last year about $2,000,000 in pre- 
ims was written by all companies, ex- 
sive of workmen's compensation. So 
this year’s business is 18% ahead of 


evelopment of commercial aviation 
bronoht ¢ : 
brought the regular life insurance 





companies many a headache. They hav 
sought to adjust possible risks by ques 
tioning the insurance buyer on the 
amount of flying he does. If he only 
takes a few trips annually he can get the 
regular policy; if he flies frequently he 
will have to pay a higher premium or 
accept a rider to his policy limiting the 
issuing company’s liability. Common 
practice is to allow 12 flights annually 
with the regular policy. Trouble here 
is that each take-off and landing is con 
sidered a flight so that a man would us« 
his entire “allowance” on a round-trip 
between New York and Los Angeles 

A formidable deposit of legal deci 
sions, with the usual conflicts, is build 
ing up around suits over air accidents 
Dispute rages over millions of policies 
containing prohibitions against “engag 
ing in” or “participating in’ flights 
Decisions indicate the probability that 
issuing companies will be held legally 
liable for deaths of casual passengers 
in either private or commercial planes 
despite such exception clauses. A rec 
ommended air-tight exclusion is: “Death 
resulting directly or indirectly from 
service or travel while in, on, or near 
as a passenger or otherwise, any vehicle 
or mechanical device for aerial flight o: 
ascension.” 





Transit Orders 


Survey of 548 cities shows that 
transit companies plan to buy 
$300,000,000 of equipment in 
next five years. 


Gas buses are long favorites in the 
American transit industry's expansion 
plans. Transit Journal has just com 
pleted a survey of 548 cities and finds 
that transit companies intend to pur 
chase 5,880 street 3,530 trolley 
buses and 16,220 gas buses in the next 


cars, 


five years. 

There is a wide diversity of opinion 
among operators on which type of 
vehicle is best. Some companies arc 


combining the three kinds of equip 
ment, figuring that surface cars are best 
for heavy lines, trolley buses for lighter 
traffic and gas buses for lines where 
loads are lean and pick-ups few. Some 
believe that only motor buses can follow 
the shift of population centers and re- 
sulting traffic changes in modern cities 
Others contend that the trolley bus is 
ideal, arguing that it brings relief from 
track and paving maintenance, and is 
faster, smoother, cleaner, quieter, and 
cheaper to operate than gas buses 
Again, in large cities, the rail car is pre- 
ferred for mass transportation and the 
preference is backed with orders. 

The following plans for rehabilita 
tion were reported by the survey— 

Large Cities—Plan the purchase of 
‘,810 street cars, 990 trolley buses and 
i490 gas buses—a total of 10,290 | 








A WEEK’S REST 
ti Che Vaghtt Seep 


bed and... you'll... rest. You 
wake up eight hours later, 


more refreshed than you ever 
expected to be from a night 
away from home. 


You pop into a glistening tub 
or shower... you're whisked 
downstairs to a delicious 
breakfast... you step out the 
door into the very heart of 
Cleveland, next door to 
everyone and everything you 
want to see. 

Hotel Cleveland — adjoining 
the Union Passenger Terminal 
—is Cleveland’s most con- 
venient hotel. And it’s Cleve- 
land’s most comfortable, too. 
On your next trip you might 


as well enjoy your stay 






Rooms from $2.50 
for one, $4 for two. 


HOTEL > 


CLEVELAND 


xX feccland 


By the way ...if you should ever be 
caught in Cleveland without your bag, 
don’t let that worry you. We have 
@ complete and ample Overnight 
Kit for you. No charge, of course. 
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Make Full Use of the Electri@o 


Anacon DA 


from mine to consumer 


, 


REGUS 


s 
Pat OFF 


Adequate wir- 
ing increases 
profits for cap- 
ital...and pro- 
tects the wages 


Shop Talk. Satistactory solution to the multiplic- 
ity of cable problems can best be assured by 
careful selection of the proper combination of 
conductor sizes, insulation, protective covering 
and finish. 


Anaconda manufactures a complete line of 


wires and cables for all uses. A few examples 
follow: transmission and distribution. .. 
trial, mining, transportation... commercial and 


indus- 


residential construction 
use in manufacture of ciect 
appliances. 

DURACODE,” one of th 
Anaconda products, is designe 
try economically where condit 
severe. Is highly resistant to 
alkalies; offers low susceptib 
and explosion 


Anaconda 


General Offices: 


25 BROADWAY, NEW YORK 


Chicago One 
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PRY industrial executive rec- 
ognizes the value of electric 
r. But every executive is not 
ring full value from the electric 
at he pays for. There is one 
p reason... . Inadequate Wiring. 


s the books never record 


due to poor wiring do not 
ays show up on the books. 
hey are caused by interrupted 
eduction which often results in 
ss of materials in process. By 
satisfactory performance of 
uipment due to voltage drops 
om “overloaded” wiring. By ex- 
ive Maintenance costs, high 
surance fates, preventable acci- 
nts. By wages paid during out- 
And by the dissipation of 
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ower You Buy... 


in 9 out of 10 factories, losses are 
incurred daily by the inefficient use 
of Electric Power. And most of this 
loss is needless. Let us show you 
how to stop wasting power! 


current as heat rather than use- 
ful power. 

Consider your own plant! The 
odds are 9-to-1 that you are suf- 
fering losses through inadequate 
wiring. And it costs you nothing 
to have your wiring system in- 
spected ...to make sure that im- 
proper wiring is not holding your 
profits down. 

Anaconda can help you make 
full use of the electric power you 
buy. Our engineers have had a 
wide experience with industrial 
wiring problems. Write us, at 25 
Broadway, New York. When your 
specific problem requires engineer- 
ing attention, we will cooperate 
with your own plant engineer 


without obligation to you. — sss 


What adequate electrical wiring does for you 


1 Assures uninterrupted service 

2 Prevents voltage drops from “overloading” 

3 Permits more convenient location of equipment 
4 Reduces maintenance and repair costs 

5 Prevents loss of power in form of heat 


6 Increases the safety factor, lowers insurance rates 


0 NORTH WACKER DRIVE 


¢ Sales Offices in Principal Cities 


vehicles, or 35%¢ of surface 
equipment. 
Intermediate Cities — Will purchase 


870 street cars, 1,990 trolley buses and 


pre sent 


5,280 gas buses, a total of 8,140 new 
| vehicles representing 38% of present 
equipment. 


Small Cities—Will buy no street cars 
and few trolley buses but plan for 3,900 
gas buses, a 48° increase in the num- 
ber now in service. 
| Interurban Areas Rehabilitation 
|plans include purchase of 1,700 gas 

|= and $0 clectric rail cars, or 41% 
increase 

It is interesting to note that the num- 

ber of new vehicles to be bought in the 
i next five years exceeds the purchases of 
any five-year period in the entire history 
of the industry. Also, four-fifths of all 
the 5,880 new street cars will be bought 
by transit companies in the thirteen 
cities over 500,000 population 


Large Cities Heavy Users 


Keenest interest in the trolley bus is 
shown by transit companies operating in 
between 100,000 and 500,000 
people. Their intended purchases repre 
sent more than half of the total of 
3,530 vehicles of this type to be bought 
in the next five years 

Operating companics of all kinds 
are planning large purchases of gas 
The average to be bought each 
year for the next five years exceeds the 
maximum number bought in any past 
year except 1935. The survey shows a 
serious shortage of transit equipment 

Orders for new equipment are now 
being plaeed more rapidly than the 
manufacturers can produce it. Current 
orders are running 20% ahead of cur 
rent deliveries and 1936 is expected to 
sce the largest total purchases in the 
history of the industry 


cities 


buses 


Cost and Upkeep Drop 


Fortunately present day designs cost 
subs:antially less than designs of five 
years ago and have longer life expect 
ancy, improved performance and lower 
operating costs. Also interest rates for 
equipment purchases were never morc 
favorable 

Many cities are short of equipment 
because of the steady increase in riding 
which is up nearly 10% for the country 
in cer 


re place 


and more than 25% 
But 
force much of the buying 
between now and the end of 1940 
approximately 60% of the present 
equipment will become over-age 
Less than 15° of the total of 75,390 


as a whole 
tain places 
ment will 


necessity for 


transit vehicles now in use have been 
purchased in the past five years. Only 
with the trolley bus is any large propor 


tion of the equipment of modern de 
sign. The transit industry, therefore 
plans to spend over $300,000,000 for 
new cars, trolley buses and gas buses in 


' the next five years. 
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Ne treater 


Back of the 


heat treater— 


HOUGHTON! 


The car of today, made to stand the 
strains and stresses of @ million bumps, 
a billion explosions, would not be pos- 
sible had not men learned to fortify 
metals so they could stend up under 
punishment. 


Steel must be carburized, quenched, 
drawn, annealed, cut, tempered --and 
the metallurgist has perfected all these 
processes beyond the fondest hopes 
of a generation ego. 


In this triumph, Houghton has played 
a major role. In 1874 it developed the 
first controllable carburizer; its famous 
No. 2 Soluble Quenching Oil has been 
a standard since the World War; its 
cutting oils revolutionized metal cut- 
ting years ago; its Ste-Put Lubricants 
are accomplishing almost unbelievable 
savings today. 


That's why, when your shop men 
bring you a problem in metals, power 
transmission or lubrication, it will pay 
you to suggest, “Let's ask Houghton.” 


E. F. HOUGHTON & CO 


etroit 


Canada Will Build 


program with cheap loans for 
repair work and more funds to 
guarantee loans. 


OTTAWA (Business Week Bureau) 





|cost $1,100,000. 


Canadian political leaders, like those in 
the United States, have dreamed for a 
| long time of putting jobless men back 
|to work by encouraging a revival of the 
| building trades. A start was made last 
| year with a plan which turned out to be 
|too puny to have much effect on the 
mass market. People interested in build- 
ing their own homes could secure wel- 
come financial aid, but volume remained 
small and the lucrative repair and re- 
modeling market was not scratched. 

A new and broader scheme which 
has just been worked out by the re- 
cently appointed Employment Commis- 
sion headed by Arthur B. Purvis, 
Montreal business leader, will provide 
cheap loans for remodeling “a repair 
work. Chief feature is a government 
guarantee to lending companies on losses 
up to 15% on loans, with a maximum 
guarantee of $7,500,000. The borrower 
will be able to secure money on his un- 
backed note, and the maximum loan will 
be $2,000. Interest is limited to 5% 
now, and some provincial leaders are 
protesting that it should be lower. 

Legislation authorizing the scheme 
will be passed at the next session of 
parliament but the government is telling 
lending companies that they can begin 
operations under the plan at once. 

In construction activity, increase in 
employment, and amount of money to be 
placed in circulation, it is intended that 
the Canadian plan will bear the same rela- 
tion to the United States plan as the 
population of one country to the other. 
It is hoped it will entice about $50,000,- 
000 into circulation. 

° 

Housing Project 

THE RFC Mortgage Co. this week put 
up $840,000 as a first mortgage on the 
first large-scale housing project that 
has materialized under its cooperative 
arrangement with the Federal’ Housing 
Administration. Financing of several 
other projects, 


Construction of the project, 
in Silver Spring, Md., a Washington 
suburb, will begin immediately, will 
Plans call for 
apartments in 2- 


cars. Rentals will range from $43.50 





|for 3-room units to $77 for 6-room 
units, will average $14.50 per room per 
month. Sponsor of the project is Falk- 
land Properties, Inc., subsidiary of the 
Blair Management Corp., of Washing- 





ton, D. C. 





Government enlarges housing 


MINING 
EXECUTIVES | 


[n your own 
self interest 


Turn to 
pages . 
34 & 35 


n> 


rds 
“Al |: i 








| Milton Wright, ($2.50) 


in which the mortgage | 
is purchased by one government agency | 
and insured by another, is on the fire. | 
located | 


178 | 
and 3-story semi-fire- | 
proof buildings, with garages for 28| 








For News About Business 
Read Business Week 


Subscription rate: $10 for 3 years Af 
BUSINESS WEEK 
330 W. 42d St., N. Y.C 
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Do 
people 
like you 


instinctively? 


GETTING ALONG WITH ror. 
what to do and say, a 

do it, to secure 

countless situatio 

life, in everyday conta 

Situations with a major 

life and happiness w 

examples it shows you 


—how to get along with other« 


-—-how to secure effective 
superiors, associates, subordina 
and acquaintances 


—how to meet people proper!) 
with them smoothly and eft 


SEND THIS ON-APPROV AL ( 
MceGRAW-HILL BOOK CO 


330 W. 42nd sSt., N. ¥. C. 
Send me Wright's Getting A 
ed thos 


ave ey nina 4 
end $2.50. 5 posta 
m tage paid 
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iw House Organs for New Jobs 


(Company magazines are being revived and vastly 
changed by recovery ideas of what they can do for 


Jabor- and customer-relations. 


op manufacturers, editors, engravers tempt to replace the personal working 


sinters ar appily reiterating Oscar rr lationship which smaller business units 
'g observation that “gossip is permitted in the past. In some Cases too 
om This pastime, in printed the magazine is administered to a com 
f,, was the progenitor of the present- pany s salesmen as a pep serum which 
company house organ which is propa- it is hoped will eventually result in in 
_. with rabbit-like rapidity and is creased sales. 


quently affording new and increas- The mortality of organs of this kind 
sources ‘of revenue to those engaged is high. They are being replaced by thx 
sroduction of such publications external type which is distributed in 
ah publishing represents an increasing numbers to the company’s 


re which is nearing the stockholders, prospects, customers, and 









iollar mark. As closely as dealers. The ultimate goal, of course, is 
ted. the coming year will a direct increase in sales but the immedi 


sublication of 100 additional ate purpose ts the promotion of good 
nes. Budgets are becoming will in an unobtrusive way To this end 


Btness the | 








4 magaz 
oh convinced executives are the house organ is employing the most 

deaths saying okay to $50,000 ap advanced practices of selling psychology 

tions. Two magazines about to It is no longer a vehicle of expression 

Bus; sre budgeted to spend more than for the compaay executive who ts proud 
USiNess 00 apiece the first year. of his product and uses the publication 
Week . eectecd See to tell his friends about it. The tendency 
jgorous hevival Seen is away [rom {frequent mention of the 

for 3 year; 4 recent survey conducted by the company name and towards the introduc 
EK tions Department of the Blanch- tion of praise and plugging only when it 


Press in New York City reveals 1s pertinent to the story which is being 
nterest in the production of told These innoculations are now 






ehicles of good-will and a com- planned to be subtle doses skillfully ad 


rate growth in their number. 

In the post-lush days when executives 
e nervously whittling on their adver- 
sing appropriation yardsticks, the house 
gan was one of the first shavings de 

sited in the round file under the desk 
{the 575 published in 1929 only 280 
ere being distributed in 1933. But with 
erything from badminton to steel now 





biering itself as a sign of recovery, the 
house organ contends for the honor with 
7 ations in 1936 spending 
grudgingly allowed them by 


1 executives 


pul 











hori 

treamlining the Publication 

The modern house magazine is a dis 
ent publishing enterprise 

its ancestor of a decade ago. There 

exceptions, but the typical hous 


time was an inter-ofnc« 


tes, friends f shect which broadcast to the com 
| the blessed events of the 
— ers f ly and pep talks from th These Koppers products are solvents for 2 Fe ; 
Uren _ purpose, p iblishing policy lacquers used in automobile body fin- : ¢ 
a acl phys ippearance of the new house : : : —- 
ne s been streamlined to solicit ishes; ingredients of synthetic resins for 
stofa large reader audience. timing gears, molded parts and automo- 
rnal type house organ which . 
spy I ust gan hic bile lacquers; and raw materials for dyes, 
1 only to members of a busi 
f tio: : ~ol artificial leathe leanizati = S 
Organization still devotes itself colors, artificia eather, vulcanization os B 
t | “1 . . . . 1. Te » for KR i 2. Reof- 
1¢ dissemination of the social accelerators and anti-oxidants for rubber. . nner ae : 
ring the sersonnel and ‘6 ing Materiale 3. Waterproofing 
. d I R , Materials 4. Bituminous Paints 
gely sponsored to ‘ = - ~ . mmo . 
ed to promote mutual un KOPPERS PR( IDL Cc I s C¢ >. 5. Creosote for Wood Preserva- 
yg between management and tion 6. Light Oils 7. Tar Acids 
é ITTSRU . ee bat 
inc reasingly complex business | I ITT: BL RGH, I ENNSY LY ANI A 8. Coal Tar Pitches 
=F eeecons, These publications t- | mmm 
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ministered to unsuspecting readers. Al 
executives are beginning to | 
smart publishing an be synonymous 


smart merchandising 


The most significant advance in t 
} } 
cirection has been madc possi! I 
new /alsse la attitude wht I 
adopted by the ex tive wh . 
ested in publishing a house or 


the recent past the person in ch 
the production of the house 1 


' 
was usually someone at the e1 ol 


buzzer i 
some duty-free 
with the idea at his leisure This | 
hazard treatment produced ineff 


house organs which wer consequen ly 


junked as poor investments 


Science in the System 


Today, however, most business exe 
tives recognize the absurdity of a | 
and-miss system ol publishing 
are combing the market for com t< 
men to edit their publications. Accor 
ing to the Blanchard survey 63 of 


men who are entrusted with the tash 
publishing this torm of magazine t 


arc prot ssional editors 


Intelligent application of their ser 
of journalistic values has resulted in | 


ter copy and greater reader interest | 

the most marked achievement has | 

the big change in physic il ip] f 
The house organ editor has fin 


convinced the busy exe itive who 














REFRIGERATOR MAKERS 
REDUCE STEAM COSTS 


Harder Corporation Uses 37 P. C. 
Less Coal After Modernizing 
Steam-Using Equipment 


Hylo Steam Variator Control 


Cobleskill, N. Y.—The improved per- 
formance resulting from a Webster heat- 
ing modernization program recently 
completed in the buildings of the Harder | 
Refrigerator Corporation has focused at- 
tention on the opportunities for economy 
in heating modernization of industrial 
plants. 

The Harder Corporation Plant uses 
steam for several parpesee, heating of | 
office and shop buildings, dry kilns and | 
glue pots. | 

Coal consumption has been reduced 
approximately 37 per cent as a result 
of the Webster heating modernization 
program. This —e 9 figure is based 
upon a comparison of coal consumption 
before and after modernization, with 
correction for degree day. differences. 
The actual fuel saving from eating | 


| 


through May of the 1935-36 heating 
season was 327.97 tons of coal. 

The modernization program was care- | 
fully peannes by Webster engineers to 
meet the particular needs of the plant. 
Dry kilns were equipped with Webster 
Series “78” Traps and Webster Series 
“78” Dirt Strainers. Glue pots were 


equipped with Webster Series “78” Traps. 
Radiators were equipped with Webster 
Series “7” Radiator Traps and with new 
Webster Supply Valves. 

The piping was re-graded and, where 
necessary, mains were equipped with 
Webster Drip Traps and Dirt Strainers. 
All radiators were equipped with Webster 
Metering Orifices to balance distribution. 
A Webster Oil Separator was also} 
installed. 

The direct radiation of the heating | 
system was placed under Webster HYL 
Steam Variator Control. 

Mr. H. F. Ryder, Vice-President of the | 
Harder Refrigerator Corporation, had 
this to say about the improved system: 

“We knew from our own records that 
we were burning far less coal than last 
year. On the basis of degree days, the 
saving in coal consumption was 37%. 

“The saving in the cost of coal is not 
the only benefit we have received, for we 
have had better distribution of heat, less 
trouble with the heating system and of 
course the firing of the boilers has been 
much less strenuous. During 1934-35, we 
kept our two boilers running almost 
continuously through the winter, whereas 
this season we have had to operate only 
one except in a very short extreme | 
period.” 


If you are interested in heating new buildings, 
or in improved heating service and lower 
heating cost in your present building, address 
WARREN WEBSTER & CO., Camden. N. J. 
Pioneers of the Vacuum System of Steam Heatin 

Branches in 60 principal U. S. Cities — Estab. 1388 | 
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net. 
| popularity during the emaciated days of 


absorbed in modernizing his product, his 
office and his plant that his magazine was 
an anachronism when it belied the pro- 
gressive spirit of his organization 

The format of the house organ first 
received the editors’ attention. The pros 
and cons of the tabloid vs. the magazine 
form were volleyed over the production 
The tabloid reached its greatest 


1933 principally because that form of 
publishing permitted the use of cheaper 
stock, incurred less expensive presswork 
and rarely introduced color. This type 
of house magazine varies in production 
from $200 to $800 per issue to 
service a 10,000 reader audience, whik 
the magazine format costs from $100 to 
$700 more. The growing interest in 
pictures and color, together with increas 
ingly liberal budgets, has helped render 
the decision in favor of the magazine 
format. But 35% of the house organs 
being published today are tabloids 


costs 


Meeting Modern Standards 


Until recently house organs were pub- 
lished in a weird varicty of sizes, accord- 
ing to the whimsicality of the man who 
designed them. Now they are being 
made to fit modern printing standards, 
while at the same time adapting them- 
selves to the ultimate purpose they will 
serve. The size of a house organ is now 
recognized as an important factor in 
soliciting reader interest. 

Marked improvement is evident in the 
layout, typography, and _ illustration 
technique of the modern house organ. 
More color is being introduced and make- 
up is more dignified. There is a general 
tendency towards attractive covers, better 
illustration, and improved printing 
Every attempt is being made to step up 
the physical format of the style-conscious 
and modern house magazine. 

The old problem as to the advisability 
of accepting outside advertising is still 
bothersome. There has recently been an 
increase in the amount of advertising 
appearing in the company magazines due 
to their wider distribution and increas- 
ing acceptability. The issue is still con- 
troversial and remains largely a matter of 
individual feeling. Executives ‘insistent 
upon recognizing the house organ pri- 
marily as a goodwill ambassador prefer 
to omit the commercial twist in their 
publication. This publishing formula 
seems to be most widely favored. 


Utility Allies 
Foreign delegates back private 
power at World Conference. 


| ForeEIGN delegates to the Third World 


Power Conference have won the deep 
appreciation of the power industry of 
America. As the post-conference study 
tours carried them about the country, 


EVERYONE TURNED OUT—Thorwg 
of this week was Sheldon [ay i 
ridge, Natro 
Harrison Township, Pa. 


. Brack 
Tarentum, Heights, g 
tants joined in honoring 
75-vear-old 

Co. 


nine-Vear-old 


active 


Steel 


don, 
legheny 
school as a 
job firing furnace. He 

started lower, his friend 
risen higher in the este: 
workers and townspeop| 


this week, visiting tl 
tions and hydro de 
men were talking abo 
private operation that 
tives of other countri 
ing the conference 
ington 

Although leaders of t! 
panies werc 
committee, contributed 
ing and developed the | 
and in harmony 
authorities, the present 
in America naturally cent 
“New Deal” power plat 
an undercurrent of restr 
ties in the conference pr 
which everybody became 
and again the controvers 
public vs. private operat 
resources threatened to 
one side or the other 

Finally a representatiy 
LaGuardia of New York 
attack upon both 
utilities and state utility res 
advocated the public own¢ 
as the practical method of 
the private companies. 
John C. Dalton, manager of | 
of London Electric Suppl) 
suing discussion, condemnc¢ 
Yorker's outburst as a 


appealed to the conferenc« 


active on 


with 


pris 
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HE great meteor streaking in fiery ra- 

diance across the skies sets the pace— 
and the world strives to keep up. New 
planes rocket through space. New cars fly 
along the highways. New trains flash 
across the rails. It is The Age of Speed .. . 
and speed takes heavy toll of bearings that 
are unfit! 


Most any bearing will serve on a lumber- 
ing ox cart. But when it comes to Speed, 
engineers everywhere put their bearing 
problems squarely up to SS. The finest 
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of selected and specially processed steels 
go into S0SF Bearings. The greatest of the 
world’s anti-friction engineers are engaged 
in their designing. And only after the 
most vigorous laboratory tests does an 
SACS’ Bearing earn the right to its name. 


Always make sure of the bearings in any- 
thing you buy, build or design. Specify 
SoS for all-around bearing performance. 


Scsr INDUSTRIES, INC... Front Street 


and Erie Avenue, Philadelphia, Pa. 











SEND FOR IDEA BOOKLET 
SHOWING MAP SYSTEMS 


MOORE Maptacks 


INustrates and tells how leading industries keep 
visible geographic records of sales activities, 
distribution quotas, etc. FREE. Write todoy. 
MOORE PUSH-PIN Co., . Pa. 


ORIGINAL MFRS. PUSH-PINS, PUSHLESS HANGERS, MAPTACKS 
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fEtma Life Leads in number of 
group policies in force! 


All Forms of 
Group Insurance 
Life « Accident 

Sickness ¢ Pension 


our trained Group Representa- 


are equipped to analyze your 


social problems and recome- 
rroper plan for your 


reanization. 


A48TNA LIFE INSURANCE COMPANY 


Founded in 1859 Hartford, Connecticut 


COAST-TO-COAST CLAIM SERVICE 








y| politics away from this industry of 


ours.” 

Following that, on several programs, 
foreign delegates came strongly to the 
defense of private enterprise and they 
{carried the flavor of this support 
throughout the balance of the confer 
lence. This was the more striking since, 
because of the extent to which European 
governments have participated in clec 
tric power development, it might have 
been expected that these visitors would 
have provided an excellent sounding 
yoard for the “New Deal” program 

hey testified that there was no fric- 
tion abroad between government and 
private operations. Rates are similar, 
taxation 1s comparable, supervision ts 
the same, and both are managed by men 
| jealous of their professional prestige. 
The popular conception that the ‘‘Brit- 
is a government venture, was 
It was explained that this 
super-power “system” authorized 
by legislation fostered by the industry. 
It has been established by private cap- 
ital, without government guarantees 
It was needed to correct a 40-year ac 
| cumulation of chaos, due to local diver 
sity in voltages and frequencies and to 
| 2 multiplicity of uncoordinated and in 
efficient generating stations. 





ish grid” 
dispelled. 


was 


United Against Politics 
In a word, the foreign delegates, one 
by one, upheld American enterprise in 
the power industry and the engineering 
principles on which it has been built 
and they deprecated political interfer 
ence. Three private utility men with 
drew from the room and the program 
ifter the New Yorker's attack, but 
otherwise, the men of the industry left 
the defense to the visiting brothers, 
aside -from their various prepared state- 

ments that touched upon this theme 

The study tours this week are highly 
technical, purposely arranged as an anti- 
dote to the Washington program which 
soared in the stratosphere of power 
policy. Previous World Power Confer 
ences have focussed on engineering, but 
this one was devoted largely to the 
conservation of power resources, re 
gional planning and the virtues of pub 
lic vs. private operations. The confer 
| ence was dignified and impressive both 
lin size and the quality of the men in 
attendance, both foreign and American 


Allowances Restored 


Manufacturers draw up new 
agreements with dealers de- 
signed to keep inside R-P law. 


As manufacturers recover from the first 
effects of the Robinson-Patman panic, 
which in many industries led to a 
wholesale cancellation of long-standing 
trade terms, new agreements restoring 
quantity discounts and advertising 


allowances arc 
trade. Among t! 
drawn in every 
portionately equa 
tomers in accorda 
the following 
Hipolite Co. is 
tising allowanc 
marshmallow spr 
tailers during tl 
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e 
Important Tax Suit 


A suit to recover $3 
taxes brought by the Richt 
of New York against N 
of national significance 
the fate of over $200.00 
paid on sales to munict| 
Richfield the city 
burse it for the amount of! 
on gasoline supplied to se’ 
City departments in | 
The United States rebates | 
essential 


Says 


sales to 
agencies” of a municipalit 
was required to meet th 

receiving from the city ‘‘ex 
tificates."" Federal authoriti« 
make the rebate, contending 
essential governmental a 
only the police, fire, ed 

welfare departments 
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Wye electric energy consumption exceeding all-time 
records, many power companies are finding that their 
excess generating capacity is rapidly dwindling. As a result, 
there is considerable activity in expanding existing facilities 
plans are under way to add or replace over 1,500,000 Kw. 
the largest since 1931. 


This greatly increased use of electric energy is reflected through 
every branch of the electrical industry. In generating equip- 
ment, in transmission and distribution equipment, expendi- 
tures are up. Commercial, industrial and domestic electri- 
fication is proceeding at a rapid rate. 


Plan NOW to promote your business in the active electrical 
industry. Advertising in Electrical World will help, as it will 
economically “‘contact’”’ every branch of the utility industry, 
electrical engineers with large industrials, consulting and con- 
struction companies and electrical manufacturers. 


ELECTRICAL WORLD 


A McGraw-Hill Publication 
330 West 42nd Street, New York, N.Y. 
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The Choice for Your Money 


Reviving investment brings new customers to the in- 
vestment counsel, and a survey reveals the range of his 
services, the problems involved in his selection. 


WHEN the Securities and Exchange 
Commission finally gets around to sur 
veying the investment field, it 
will run up and ill 
mated facts, such as these 

That banks, trust companies, maga 
zines, statistical organizations, stock 


market advisory services, private bank- 


counsel 


against strange 


ers, lawyers, ex-customers’ men and ex- 
bond salesmen are in the 
well as professional investment coun- 


business—as 


selors 

That there was no investment counsel 
firm, as such, in 1918; that 10 years 
later, there were 20: that today, 3,000 
to 4,000 are flaunting the title and tak- 
ing money from investors under it. 

That Thedore T. Scudder, of Scud- 
der, Stevens & Clark, started the busi- 
ness in Boston; that it seems to be an 
acquired characteristic’ of Harvard 
men; that the center has shifted from 
New England to New York 


That ‘several billions’ of dollars in 


securities and cash are under invest 
ment counsel supervision ; that 
might cover any sum from three to 30 
billions 

That standards are self-imposed and 
therefore as elastic as individual ethics 

That are sometimes fixed and 
sometimes contingent. 

That the investor little or 
means of determining beforehand (a) 
the merits of investment counsel servicc 
in general, and (b) the individual firm's 
ability in particular except the firm's 
own say-so. (And that say-so, coming 
from commission-hungry salesmen, is 
apt to be a bit enthusiastic.) 

The established firms, secure in their 
own sclf-esteem, would welcome an 
authoritative inquiry by the SEC Each 
firm has its own code of professional 
ethics, is satisfied that it is the right 
code, even though mindful of the fact 
that the business is very, very young and 
therefore subject to change. A survey 


several 


fees 


has no 
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Two Methods in Investment Counsel 


Individual clients, varying from 1 to 30(somet'mes 
more ) per individual supervisor 


DIRECT CONTROL 





Research Staff 


usually limited ) 
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™~ or 
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YOU PAY YOUR FEE, YOU 


counsel. 


TAKE YOUR CHOICE 


One is more deliberate, with many minds intervening between the investor 


Of two types of investment 


and actual research; the other is more personal, the client deals directly with the head 
of the firm. Investment counselors argue long into the night about which is the better. 
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Business Week 
THER PEOPLE'S MONEY—To § safe- 
rd it is Theodore T. Seudder’s fune- 
« founder and senior partner in the 
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vvens & Clark. Harvard “11, he began 
slling bonds, went into investment bank- 
:. branched into investment advice for a 
His firm is oldest in the business. 





the reputable firms, with sev 


eral years of experience behind them, 
I better than average results, 
\ is all that can be expected. 
Reputable investment counsel make no 
g pretense at being able to shoe-string 
¢ into a million. That function 


the speculative trader on 





vetment counsel firm of Scudder, | 





There are two aims: preservation of | 
1 fair return in the form of | 


ie. But capital is the main thing 

s Ralph T. Sayles, vice-president and 
rch head of Loomus-Sayles, de- 
Our job is to take care of the 

| and income will take care of 


Fees—Fixed and Flexible 
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Thereafter, the rate goes | 

lly to 0.6% or 0.59% on the 

xt $400,000, and still further down 
re larger. Scudder, Stevens & 

rk at present charge a $500 mini- 
. but Loomis-Sayles; Edie-David- 

Inc.; Young & Ottley; Clark & 

sabaugh & Co., Inc. (offshoot of 
ing & Ottley), adhere to $1,000 
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of negotiation and bargaining, ex- 
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‘es are printed on a card and are 
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FORETHOUGHT™ “/ 


An Otis ELEVATOR will give good service for a time 
even though it does not receive the best of care. It is a 
fine machine and may mislead you into thinking that 
the building engineer or a local repair service can give 
it all the attention it needs. 

But go over in your mind the buildings you know 
that have prospered these last few years. They are 
dividend payers because they give what the tenant de- 
mands. Thev demonstrate the value of a little fore- 
thought on major operating problems such as elevator 
maintenance. 


cc 


Elevator service can’t be just “‘so so” if the building 
is to prosper. It must be good. ‘That is why we persistently 
recommend Otis Maintenance for an Otis Elevator. The 
Otis Maintaineers have been schooled and trained in the 
ways of an Otis Elevator for years. More than that, they 
are under moral obligation to see to it that an Otis 
Elevator gives all it has to give. Logic alone suggests 
that they can be relied upon to provide the best pos- 
sible elevator service and prolong the useful life of an 


installation. 


OTIS MAINTENANCE 


Seek the advice of your architect on matters concerning modernization. 


























WHO ARE THE OWNERS OF 
THE ASSOCIATED SYSTEM? 


(0 WNERS of the Associated System are its 337,738 
© registered and coupon security holders. Of 
these 256,251 are registered holders—this is 1,286 
more than last year. 


These registered security holders live at rural 
crossroads as well as within sight of the Empire 
State Building. Ab- ut 241,000 reside in the United 
States—24,941 of them in States west of the Mis- 
sissippi. There are 90,332 in New York, 51,895 in 
Pennsylvania and 15,194 in Massachusetts. Sub- 
stantial amounts of securities are held in every State 
of the Union. 


There are also 10,499 institutional and individual 
fiduciary investors who are owners of the Associated 
System. Institutional investors include banks and 
trust companies, investment funds, schools and col- 
leges, fraternal and benevolent organizations, and 
insurance companies. 


Nearly 126,000 are customers who use serwces 
supplied by Associated operating companies. The 
great bulk of the owners are clerks, laborers, sales- 
men, teachers, professional people, and other aver- 
age Americans. 
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How many of these 

tested selling ideas 

can you profitably use 

in this next year? 


11 


Suppose you ¢ bring your company two really 

porta ew rg leas t next year? How 
much w | y r pr tige yw much would 

add t \ £ wer! What are you doing 
right now t vo new sales ideas that would 
help y it 

Why t pa t ind really consider the pos- 

bilit t you fa ‘ lea source book lik this 
volume published out ¢ files of Prints I 
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Just Published 


Covers 

window display ideas 

« test ideas 

repeat =a a From the files of Printers’ Ink and Printers’ ink Monthly 

r) ] ] -_ 

ft . Edited and compiled by CC, B. LARKABEE 

id cot t new M } P Ink Pu 

renee | H. W. MARKS 
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| idea t tant sales, r ha sing and adv ising problems. Here are 
dea peration idea pract ules ideas for anyor interested in moving a p of 
yackaging leas m t lise from the factory to the sur -via the ret r's 
: = Pests inter or dir t Specially in xed by sel g sub t a by 
sampling ideas nm ty services Each plan vis 11 a Way that it can 
catalogue ideas, et be adapted in many different lines of businesses 


EXAMINE THIS BOOK 10 DAYS ON APPROVAL SEND THIS COUPON | 
McGraw-Hill Book Co., Inc., 330 W. 42nd St., N. Y. C 
Tested Se Ideas for 10 4 


| Send 1 Larrahee and Mark " t ape 
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to 1,000 accounts or more, em- 
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, uthority must be delegated. 
¢ judgment of such firms is siphoned 
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STURTEVANT AIR CONDITIONED 
.»-AND STILL IS! 





N°: air conditioning is not quite the 
infant that some think it is! For, 
witness the famous Pompeian Room of 


Chicago’s famous landmark... the Congress 


Hotel. 


25 years ago it was equipped with a Stur- 
tevant Air Conditioning Sys- 
tem using mechanical refrigeration! Today, 
it is still kept cool and comfortable by 
the same Sturtevant system. Furthermore, 


“year round” 


when the more modern Eastman Casino of 


this same hotel was conditioned, Sturtevant 


~~ 
oT | 


ee 
Te ke 


air circulating equipment was the choice. 
Thousands of reoms and buildings have 
been Sturtevant Air Conditioned since this 
pioneer Pompeian Room installation... 
not to mention over 6000 passenger cars 
on 37 railroads which are equipped with 
Sturtevant Railvane Air Conditioning Units 
or Svstema. 


B. F. STURTEVANT COMPANY 
Main Office: Hyde Park, Boston, Mass 

sin 40 Cities. Plants at Hyde Park, M 

Mass.; Camede 

sit, Ov 

Lah, Toronto, Montreal. 


Sales Office 
} ramingham, 
Berkeley, Cal.: G 

Canada, Lid 


Sturtevant, Wi 





Sturtevant (« mpany of 
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REG. v. S. PAT. OFF 
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WORLD’S LARGEST MAKERS OF AIR HANDLING AND CONDITIONING EQUIPMENT 5S) 
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margin of error between investment 
committee judgment and its application 
through delegates is large. More, they 
contend that the investment committee 
itself is a drawback; that opinions 
arrived at by several minds must neces- 
sarily be compromises 

As against that, the larger firms ob- 
serve that weekly meetings stimulate 
thinking; that all ideas go into a 
hopper, are weighed and adjudicated by 
trained minds; and most of all, they 
assert, decisions when ultimately reached 


will have been tho.oughly digested, 
thereby eliminating the possibility of 
half-cocked action. 

In the final analysis, however, 
method is unimportant. There is no 
qualitative test. Quantitatively, there 
are the results. But no averaging of re- 
sults is possible. Only the individual 
client knows what the individual firm 
has done for him—because investment 
counsel issue no reports, are beholden 
to no one except their clients and to no 
standards, except their own. 


Communism—Fascism—Business 


Hitler’s Niirnberg show, designed to array the first 
two against each other in tomorrow’s war, will add 
to today’s armament orders for the third. 


THE next great war will be fought over 
the issue of bolshevism 

People familiar with Hitler's program 
as outlined in the Nazi's Bible—Mezsn 
Kam pf—have anticipated this for years. 
The world in general was convinced 
only last week when the proceedings of 
the great annual Nazi conference at 
Niirnberg were broadcast. The theme, 
thundered through loudspeakers while 
100 German war planes roared over- 
head and completely-equipped troops 
stood at attention, was boldly stated 
Bolshevism annihilated if 
Europe ts to live 

The Soviet Union was the outspoken 
object of Nazi fury. Moscow as a 
“world capital” was derided. There was 
a hint of what Germany could accom- 
lish if it controlled the Ukrainian bread- 
f sket, the mineral wealth of the Urals, 
the riches of Siberia. But most of all 
there was the obvious objective of paint- 
ing Russia as Public Enemy No. 1. 


must be 


Planned for Domestic Effect 


Hitler's hatred of Moscow is genuine, 
but his vitriolic statements last week 
were more for domestic than foreign 
consumption. Germany is faced with a 
hard winter. There is already a short- 
age of certain foods. This year’s grain 
crop was below normal. Berlin has 
pushed Europe into an arms race which 
makes no allowance for a letup of the 
feverish schedule at home, in spite of 
the Reich's head start 

Strategy went further. Hitler 
promised Germans that he will bring 
back their colonies, and return to Ber- 
lin’s control the German minority popu- 
lations which were allotted to neighbor 
ing countries by the Versailles accord 
It has been six months since he pro 
duced a major foreign policy victory 
Britain has made it plain that no colonies 
are going to be handed back without a 
handsome compromise by the Germans 
France is equally adamant. An attempt 
to recover the large German minority 


has 
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in western Czechoslovakia will immedi- 
ately involve him in trouble with the 
Soviet Union, possibly with Rumania 
and Yugoslavia, because of treaty ties. 
If he can win a following for a crusade 
against the “bolsheviks,”” it might hide 
the real motive of a program of terri- 
torial expansion in southeastern Europe. 

As shrewdly as they have timed their 
new challenge, first indications are that 
Europe is bitter about it. 

France, with a socialist government 
and a military pact with Russia, has de- 
cided on a vast supplementary rearma- 
ment program, has revived an old mili- 
tary alliance with Poland and agreed to 


A 


Busines 
TWO TO THE TOP—S, J. Hungerford 
new chairman and president of 
Canadian National Railways (page 48), 
has come all the way up from machinist’s 
helper, during his half-century of service. 
Graham Ford Towers (right) formerly an 
executive of the Royal Bank of Canada, 
has been governor of the Canadian Cen- 
tral Bank since its organization in 1935, 
continues in that post as the great financial 
institution is nationalized. 
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q e B. [lh Ri TEP . of punched card accounting 


Con hs or accuracy and greater speed 





Thousands of businesses and govern- 
mental agencies are today employing the 
punched card method for obtaining 
important accounting and _ statistical 
FACTS. The international acceptance 
of this modern accounting method is 
largely due to the fast and accurate per- 





formance which International Electric 
Bookkeeping and Accounting Machines 
offer. 
ish Tie 

This modern machine accounting 
method resolves itself into three funda- 
mental steps: (1) the punching of in- 
formation in the cards from basic ree- 
ords, (2) the automatic sorting of the 
cards, (3) the automatic printing of the 
reports from the punched and_ sorted 
cards. 


Investigate the advantages in speed, 
accuracy and economy which Interna- 
tional Electric Bookkeeping and Ae- 
counting Machines now offer. Your 
nearest IBM office will be pleased to 
give you a complete demonstration. Get 
in touch with them today. No obligation. 
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FROM PIG TO PIPE 
Steel Men Depend on ERIE 





| ge ORE from Duluth 
—pig iron from the 
Ruhr of America—finally 
the finished product— 
pipe and sheets and 


girders and a thousand | 


and one parts fabri- 
cated from steel. Erie 
trains speed them all on 
their way. 

Erie service is a vital 
part of the steel industry. 
In every phase of han- 
dling and hauling the 
raw materials, semi- 
finished and finished 
products, the speed of 
Erie trains saves time 
and cuts costs for makers 
and users of steel. 


If speed and depend- 
ability count in your 


specify Erie—and see 
how Erie service saves. 
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. ° | 
shipments or receipts, | 


i study of Mein Kampf, will base its 
| moves on the old, and continuing, Nazi 
dream of controlling the entire Danube 
basin to the Black Sea. 

Russia's richest grain region—the 
Ukraine—has been coveted by the Ger- 
mans since the time of the kaiser. This 

| prospect will be weighed seriously by 
| Italy, France, and Britain before they 
| plot their course. 


| Seek to Split Allies 
| Germany's immediate aim will be to 
| alienate Moscow's allies—France and 
| Czechoslovakia, but it will be a difficult 
task. Prague is helpless without aid from 
| the powers. France, with only 40,000,- 
| 000 people, would be hopelessly reduced 
to a second-rate nation if Germany added 
to its present 66,000,000. Britain and 
Italy ultimately have the same worry, 
though both realize the potential power 
of Stalin's 160,000,000 with their vast, 
rich territory. The Soviet threat is sim- 
ply less immediate 

Berlin’s real drive this winter will be 
to build up the idea that Germany is 
the bulwark which can save Europe from 
bolshevism. It will probably be diffi- 
cult to win support from the democra- 
| cies, however, for they have little in 
common with fascism or communism. 

What happens will be of considerable 
| importance to business. Germany's open 
declaration of a readiness to fight with 
Russia gives a fresh impetus to the re- 
| armament frenzy in every country. Mos- 
cow almost certainly will not make the 
| first move, and Berlin will take an ag- 
| gressive stand only when allies are as- 
| sured, or when she has bargained the 
| other powers into a neutral stand. 

The demand for raw materials and 
finished war equipment will continue. 
Prices will rise on urgent demand. The 
big nations will bargain loans and mar- 
| kets for political support, just as France 
did in Poland last week. And because 
communism is the issue, there will be a 
sharper cleavage between Right and Left 
parties in every country. 


| Pan-American Outlook Bright 


There is no reason why the United 
States should take sides in the conflict. 
A democracy has nothing in common 
with either communism or fascism. A 
fear of our neutrality stand will cause 
a rush of buying here of those products 
which probable belligerents cannot pro- 
duce or which they fear they cannot pro- 
duce in sufhcient quantities to meet 
emergency demands. In export markets 
there will be new sales possibilities be- 
cause the armament rush in Europe has 
removed many old competitors tem- 
porarily from the market. Knowing that 
Europe inevitably will be involved, and 
possibly northern Asia, American ex- 
porters are showing a new interest in 
Latin America where Europe may once 
more drop out of the competitive pic- 
ture as it did after 1914 
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btained by mailing the coupon. 






& Some Hercules Products: Ccl- 
lulose Products . . . Rosin, Rosin De- 
rivatives, Spirits of Turpentine, Pine 
Oil . . . Chemical Cotton .. . Paper 
Makers Chemicals . . » General In- 
dustrial Chemicals . . « Commercial 
Explosives, Sporting Powders. 









0 Some Industries Using Her- 
cules Products: Textile, Paper, 
Construction, Plastics, Metallurgical, 
infectant, Insecticide, Paint, Var- 
, Lacquer, Soap, Synthetic Fibres, 
ing, Quarrying, Foundry, General 
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New Products 


New things, new designs, new 
packages, new manufacturing 
and marketing methods. 





In asking further information on 
new products or submitting data on 
newer ones, address Business Week's 
Chicago offices—520 N. Michigan Ave. 











GILSON SLIDE RULE Co. has announced 
a new circular calculator, which has the 
regular scales found on slide rules and 
a number of special ones. The binary 
scale is divided into 64ths, 32nds and 
16ths so that fractions and mixed num- 
bers can be multiplied and divided with- 
out first changing them to decimals. 
The front of this calculator has eleven 
engine-divided scales and two hairline 
indicators for close reading. The scales 
on the reverse side give sines, cosines, 
tangents and cotangents for all degrees; 
also decimal equivalents of fractions up 
to 6 figures 


MAAS AND WALDSTEIN Co. announces a | 


new line of anti-corrosive enamels for 
effective protection from the corrosive 
action of humidity, salt water, alkali 
and a varicty of chemicals. 
made of rust-inhibiting pigments and a 
synthetic resin vehicle, may be applied 
by brush or spray, form a hard, tough 
coating. They can be supplied in sev 
eral colors and for use with aluminum 
and other metal powders. 


THE Tork Clock Co. offers a new 24 


hour clock for automatic control of 
show window or sign lights or other 
electrical circuits. It is made of non- 


corrosive materials, operates entirely 
without winding, has a 24-hour dial 
which is divided in four 6-hour s¢ 
tions for easier reading. Gears run in 
sealed oil chamber. The clock may be 
set quickly on any desired on-and-off 
eB ow without the use of tools. 


THE new Basa soft-faced hammer is 
advertised by Greene, Tweed & Co. as 
meeting several different requirements 
It is supplied with interchangeable raw- 
hide, copper, or babbitt striking faces, 
has clamping jaws that are easily re- 
moved and that facilitate adjustment 
when necessary to compensate for wear 
and shrinkage of hammer faces. Five 
different sizes are available. 


Sarco Co. is putting out a new pipe 
line strainer that may be cleaned with- 
out removing it from the line. It is 
fitted with a rotary scraper that is in- 
stalled on the inside of the cylindrical 
screen and is manually operated by a 
crank handle that is externally attached 
to its axle. When the crank is turned, 
the inner surface of the screen is 
scraped and dirt is forced into a dirt 
pocket, whence it is easily removed 
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Another product made of Durez scores a 
scoop! Trim, compact, and selling at an 
amazingly low price, the new Argus can- 
did camera is invading the mass market 
The « 

tire case is made of lustrous, permanently 
beautiful Durez...molded 


...and going over in a | i” way. 


in a single of 
rm to exacting 
And the case will last tl 
Abuse and batter- 


ing can't dent or chip it...constant han 


eration into an intricate { 


Sper ications 


lifetime of the owner. 


dling, exposure to all kinds of weather 





can’t dull the finish or wear away the color 


NEW BEAUTY, 
GREATER UTILITY 





The new Durez cases for automatic stove 


timers are sleek, colorful...and they'll 
stay that way. Soap, boiling water, acci 
dentally spilled foods can't harm them 
They're modern in design and far simpler 
to make than cases of conventional ma 
terials. Decorative inserts, mounting lugs 
and electrical connections are molded 
right into the case. Durez, itself provi les 
all necessary electrical resistance and heat 
insulation. Another example of a better 
more useful product that's easier to mal 

when made of Durez 


DUREZ is a hot-mol 


ia D of . 
I€G plastic, $s 


formed and finished in steel di ri 
LIGHTER THAN ANY METAL... HEAT-RI 
| ...CHEMICALLY INERT...SELF-INSULA 


WEAR-PROOF FINISH 


Why not let Durez bring these same 


| tages to your product? For further 
and a copy of nthly “Durez News,” w 
General P! Inc., 119 E. Walck R 


North Tonawanda, New York. 
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MOLDING COMPOUNDS 
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pages of advertising in the First 
eight months of the year—237 
pages or 49% more than last year 
—continue Business Week's leader- 
ship in the general business field. 
The reason: Business Week de- 
livers more executive readers per 
advertising dollar than any other 
publication in America. 
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| Britain Turns to Plastics 


Young industry already employs more thy 
cooperates in drive for mass markets: 


United States in design. 


LONDON (Business Week Bureau )— 
Fifteen million pounds sterling was a 
recent estimate by The Financial Times 
of the capital invested in the actual de- 
velopment of the British plastics indus- 
try. Direct employment was given as 
between 20,000 and 30,000, and indirect 
employment as some 20,000. Produc- 
tion of plastics in 1935 was stated by 
The Financial News to be 100‘; greater 
than in 1934. In 1932, the annual turn- 
over of the industry was estimated as 
between £10,000,000 and £15,000,000, 
or as 25,000 tons, including gramophone 
records but excluding road-making ma- 
terials 

Statistical information on the plastics 
industry is subject-to the same inade- 
quacies in Britain as in America. Out- 
put returns do not as a rule show plastic 
products separately and many of the 
companies interested have other activi- 
ties as well. 


New Status for Plastics 


Not without significance was the 
King's Birthday Honours list inclusion 
last June of knighthood for Prof. G. T. 
Morgan, president of the Institute of 
the Plastics Industry, which has a mem- 
bership of 400. The Society of the 
Chemical Industry has a Plastics Group 
which showed a 209% membership in- 
crease in 1935 over the previous year, 
and is now near the 200 mark. A mag- 
azine exclusively devoted to the industry 
operates 4s a commercial venture. 

In this new industry, morale is better 
than in some older British industries 
and the disposition to advance common 
interests by collective action more ap- 
parent. The British Plastics Federation 
takes care of commercial as opposed to 
technological interests. Widely repre- 
sentative, the federation includes sec- 
tions for molding powder manufac- 
turers, molders, plant manufacturers, 
mold makers, insert manufacturers, 
steel manufacturers, wholesale distribu- 
| tors, raw material importers, and for 
manufacturers of the principal raw ma- 
terials An unusual joint exhibition 
staged by the federation at the end of 
last year in Lewis's, Ltd., store in Man- 
chester indicates the cooperative spirit 
of the industry 





| Tradition-Bound Design 


In technical knowledge and ability 
the plastics industry in Britain is hardly 
| inferior to the industry in America, but 
competent critics urge that it lags far 
behind in design. This is doubtless be- 
cause British manufacturers have been 
jless successful in linking the skill of 
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A KNEE-ACTION CHEVROLET 


he only low-priced car with the famous Knee-Action Ride* 








HE final proof of merit in any field is popularity; and Action gives easier steering and better braking control, 
the most popular motor car improvement of the past and provides firmer, surer roadability at all speeds. 
~veral years is ¢ thevrolet’s Knee-Action Gliding Ride*. You will also ride much more comfortably, because 
More than 2,000,000 Knee-Action cars are now in Knee-Action wheels “step over” bumps and _ holes, 
sibilities Y hands of owners; and more people are buying Knee- eliminate car pitching and tossing, and give every 
ction cars this year than ever before. passenger a more enjoyable ride than can be obtained 
\sk any of these owners what they think of Knee- in any other way. 
ction and they will tell you that actual owner expe- The 1930 Chevrolet is the only low-priced car 
ience, covering billions of miles of travel, has proved with Knee-Action and all the other important features 
hat it gives the world’s safest, smoothest ride. listed here. See—drive—and buy this only complete 


You, too, will ride much more safely over all types low-priced car! 
i roads in a Knee-Action Chevrolet, because Knee- CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


EW PERFECTED HYDRAULIC BRAKES (Double-Acting, Self-Articulating), the safest and smoothest brakes ever developed « 

LID STEEL ONE-PIECE TURRET TOP, a crown of beauty, a fortress of safety e IMPROVED GLIDING KNEE-ACTION RIDE *, 

* smoothest, safest ride of all e GENUINE FISHER NO DRAFT VENTILATION in New Turret Top Bodies, the most beautiful 

comfortable bodies ever created for a lou -priced car e HIGH-COMPRESSION VALVE-IN-HEAD ENGINE, giving even 

ur performance with even less gas and oil e SHOCKPROOF STEERING*, making driving easier and safer than ever befor: 
ORS INSTALLMENT PLAN—MONTHLY PAYMENTS TO SUIT YOUR PURSF. * Master D Knee-Act 
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Y production routine calls for 
the reproduction of thou- 
sands of production tickets every 
month. After studying my system, 
the Ditto representative .recom- 
mended the new Ditto Direct Proc- 
ess (Liquid) Duplicator for my job.” 


*_ + *¢ * 


It does not matter to Ditto, In- 
corporated, whether you need a 
liquid or gelatine type duplicator, 
but it does matter to you. You want 
the machine that will do your job 
better, quicker and at less cost. 
Ditto manufactures and sells both 
the liguid and gelatine type dupli- 
cators. You are thus assured of a 
frank, impartial recommendation. 


a 


Our special folder 
featuring the Ditto 


Direct 





Process 





Duplicator gives 





complete facts 


A DUPLICATOR FOR EVERY NEED 





about the liquid 





type mac hine. Re- 






turn the 





coupon 





for a free copy 


DITTO 


INCORPORATED 


2223 W. HARRISON ST., CHICAGO, ILL. 


Yes, vou may send me, without cost or obligation, 


your special folder featuring the Ditto Direct Process 
Duplicator 
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Nature of Business... 
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| influential companies operating. Among 
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lubrication where oil would harm the 
product, as in paper manufacture 
Incorporation of pigment in mold- 
ing powder, giving color that goes 
right through, naturally implies a threat 
to manufacturers of finishes who see in 
plastics and chromium plating keen 
competition for part of their market 
But practical limitation of plastics to 
articles in the smallware class has so far 
left finish manufacturers with their 





largest surfaces undisputed. The paint 
industry is already using some of the 
synthetic resins evolved by research. | 
Such materials, it is claimed, are not | 
'only quick-drying but give harder and | 
more resistant film than do the natural | 
resins. 








Big Companies Stable Factor 
| The reward available to finance will | 
| depend upon business being kept at 
| profitable price levels. Competition is 
active not only from small concerns en- 
gaged in various branches of manufac- 
ture but also from foreign firms export- 
ing to Britain. The presence in the 
field of Imperial Chemical Industries, 
Ltd. (through its associate company 
Mouldrite, Ltd.) is suggestive of a 
stabilizing influence, and this company 
has concluded an agreement with 
Plaskon, the American enterprise, which 
covers information-sharing. British 
Xylonite, Ltd., Erinoid, Ltd., and Brit- 
ish Industrial Plastics, Ltd., are other 


other leading mames are Monsanto 
Chemical Co., Ltd., a supplier of chem- 
icals to the industry, E. K. Cole, Ltd., 
radio manufacturers, Thomas de la Rue 
& Co., Ltd., printers and playing card 
manufacturers, and Crystalate Gramo- | 
phone Record Co., Ltd., which are all 
producing -plastic products but more | 
or less as a side line. 





Socony Into Venezuela 

CAMPAIGNS of the oil giants for for- 
eign supplies resume their old intensive 
aspects. Object is to bolster waning 
domestic petroleum fields with oversea 
reserves strategically located for the ac | 
tualities of present commerce and the | 
probabilities of war. 

A recent announcement reveals that 
Socony-Vacuum has contracted with 
Venezuela to explore and develop 
750,000 acres of land in that country 
One provision is the building by the 
company of a Venezuelan refinery if 
oil is struck. Reported price for the 
concession $2,000,000. Other 
American companies are said to be ex- 
panding their Venezuelan holdings. 

In this venture powerful Socony goes 
it alone; in other moves she had strong 
allies. Socony entered foreign produc- 
tion by teaming “P with her cousin, 
Standard of N. J., for Far Eastern ope- 
rations. Later Socony and Texas Corp. 


was 








joined in Colombian operations. 
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rannounces new 4-year, self-sufficiency program 
hich will keep German business in Nazi _ strait- 


acket, will unsettle world markets if it succeeds. 
ha 


ener: 


war i 
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on foreign raw materials by 
nit estically-produced sub- 
- (page 54). Since Germany 1s 
¢ the world’s largest consumers of 
materials for industry, this will be 

nendous importance if the plan 
1 a small way. 


»7 even 


oat Britain 


Stock markets reflect interna- 
ional uncertainties, but capital 
markets are active. Pottery 
manufacturers establish central 
research office. 
e)—Britain expects no 
itional outbreak this win- 
us developments are dis- 
pusiness, 
e new labor disturbances in the 
h textile industry are accentuating 
over the general situation. 
recent successes of the rebels in 
re expected to terminate a crisis 
out bringing about Italian and Ger- 
n intervention on a scale and of a 
ure seriously disturbing to the British 
din the Mediterranean. 
Finally, the anti-Red speeches of 
ter and the Pope are regarded as 
pushing Europe into Fascist 
d Socialist camps 


fwal mn 
AAA, Ii 


SSA WATCHES AND WORKS 


threat to Russia which is nothing more than an attemy 


jonist movement as a “crusade against bolshevism” 


al Motors gives Reich its first cheap car. 


Spain is no longer likely to set off a general European war 
n France will probably end in a compromise; Japan's threat 
yrce further economic concessions from Nanking, nothing mor 
. st two items in the week's foreign news are broadly significant: Hitler's 


‘ 
pr to 


(page iO) 


+» announcement in Berlin of a 4-year plan to free Germany from a de 





Due more to the complex foreign 
situation than to anything else, the Lon- 
don financial district is inactive. Build- 
ing shares are firm, but volume of sales 
is not large. Gold mining shares were 
off this week. The capital market, on 
the other hand, is showing fresh signs 
of new activity which, it is expected, 
will extend until after the winter hol: 
days. Many sound undertakings, includ 
ing 
known to require capital. 

Commodity markets were undisturbed 
by Hitler's announcement of a 
plan to make Germany independent ot 
foreign raw material essentials. Gen 
eral belief is that these plans will de 
velop slowly and that it will be some 
by dim 


Dy 


several municipal projects, are 


#-ycal 


time before markets are affected 
inished German takings 

Much more alarming, at least to the 
South Wales coal industry, was the re 
port from Ottawa that Canada had re- 
vived trade relations with Russia and 
would probably take increased quantities 
of Soviet coal in return for a larger 
market for Canadian livestock and ma 
chinery in Russia 

Significantly following Hitler's at 
tacks on Moscow at the Niirnberg meet- 
ing were this week's large purchases of 
copper on the London market for im- 
mediate delivery to Russian ports 


While the air is full of radio reports from nearby 


tions, dealing with anti-communistic doctrines and quite unfriendly phrases, Russia 


tinues to build machines for war (below) and for peace (right). 


Amphibian tanks 


@ tractors are just two of many lines which are being expanded. 
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New strikes threaten frane and 
may weaken position of Blum 
government. 
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dustry would take up the challenge of 
ignoring the onerous new labor legisla 








tion. The workers, on their side, are 
in a nasty mood and will probably buck 
any compromise favoring employers 
with open strife. 


Germany 
What Hitler’s new 4-year plan 
means to business. General 


Motors gives Germany its first 
cheap automobile. 


BERLIN (Cable)—Business has forgot- 
ten the anti-Soviet frenzy of last weck 
in a study of Hitler's new four-year plan 
for industry and what it is going to 
mean to German industry. 

The first phase of the Nazi régime is 
evidently coming to an end. It was char- 
acterized by a drive to silence or elimi- 
nate every element of the Opposition to 
the Hitler program, to find work for 
the 6,000,000 unemployed in a vast pro- 
gram of public works and rearmament, 
and to make the Reich so formidable in 
a military way that it could, by threat 
of force, recover its self respect. 

Public works included a vast road 
building program and something of a 
construction revival, but the foundation 
for the whole scheme was the govern- 
ment-financed rearmament program. The 
huge Krupp plant is again turning out 
war machines, and nearly 5,000,000 of 
the 6,000,000 who were formerly jobless 
are now busy. 

To accomplish this program, Ger- 
mans have been forced to give up im- 
ported luxuries, to get along without 
butter, and eggs, and meat when the 
country needed to spend its dollars, or 
its francs, or its guilders for the raw 
materials which go into the war equip- 
ment. They have been forced to give 
up all but limited dividends on their 
investments. Their savings banks and 
insurance companies have been com- 
pelled to buy government bonds to foot 
the bills. Foreign trade is on a con- 
trolled basis. Industry accepts the bid- 
ding of the government. Labor aban- 
doned its various unions to accept the 
dictates of Berlin. 


Hitler’s Second Plan 


Now Hitler has announced that Ger- 
many will begin on the second phase 
of the National Socialistic program—a 
huge project to make the country inde- 
pendent of foreign materials. This, he 
insists, must be accomplished in the next 
four years. 

Private industry’s dreams of an end 
of regimentation, a chance to build up 
reserves and to expand on lines which 
executives believe most sound for the 
individual industry are blasted by the 
new decree. German industry is going 
to be circumscribed by government al- 
most as rigidly and as completely as in 
the country which it hates most—the 
Soviet Union. 
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After only a week of consideration, 
Berlin sums up the probable repercus- 
sions on domestic business: 

(1) First efforts of the government 
will be concentrated on the development 
of synthetic oil, rubber, textile fibres, 
and plastics production, with a result- 
ing stimulus to the coal, machinery, and 
chemical industries; 

(2) There will be a more definite 
and frank trend toward national plan- 
ning, with further commandeering of 
capital for use in so-called ‘‘essential” 
industries which will often not be com- 
mercially profitable ; 

(3) Taxes will increase, and the gov- 
ernment will continue its short-term bor- 
rowing at an accelerated pace, with in- 
flation as the only ultimate way out of 
an impossible financial situation ; 

(4) Wages will be maintained at 
nominal levels, with a resulting lowering 
of the standard of living which citizens 
will be commanded to accept as the 
cost of restoring national prestige. Food 
supplies may be rationed, as well as more 
raw materials than are now rigidly con- 
trolled by the government. 

What the new scheme is going to 
mean to foreign business is summed up 
equally tersely: 

(1) There will be a long-range shift 
of imports from industrial raw materials 
to foodstuffs ; 

(2) Higher industrial production 
costs will necessitate the maintenance, 
and possibly the raising, of export sub- 
sidie a> 

(3) The Reich will gradually become 
more isolated economically than it is now 
and there is a likelihood that foreign 
debt service will be further curtailed. 


General Motors Did It 


In a specific field, industry was 
cheered by the announcement that Ger- 
many has at last produced a cheap, small 
automobile. The Adam Opel Co., Ger- 
man subsidiary of General Motors, has 
produced what it calls the “‘P 4”, to sell 
in Germany for 1,450 marks (about 
$580) 

This is the nearest approach to the 
realization of Hitler's dream of a “‘peo- 
ple’s car’ which could not ¢ost more 
than 1,000 marks. For the last two 
years the Adam Opel Co. has been try- 
ing to level out seasonal fluctuations of 
sales by offering reduced “winter prices” 
from November to February. The im- 
portance of the present move is that it is 
not a seasonal measure but represents 
an entirely new departure in the German 
automobile market. It is of interest that 
the small Opel four-seater was sold at 
3.000 marks in 1930, and for 1,850 as 
recently as last November. 

The question which is causing consid- 
erable speculation among German auto- 
mobile market experts is to what extent 
this price reduction by 22% will open up 
new strata of prospective automobile 






buyers. Skeptics 
factor which is | 

in Germany is not 
time purchase pr . he 
cost of maintena: . 
mated at 80 to ] 

a month for a sma 














Cheap as a Motorcycle 


It is pointed « 
that the new pri 
is little more th 
cycle t will tl 
that a shift fro 
the cheap motor 
considerable scal 

Opel Ss competit 
experiment with 
all of them are 
to follow his exa 
production costs. N 
powerful financial | 
Co., which is prol 
the fact that it cans 
to its parent con 
forced to 
During the last tl 
company increased it 
man automobile 
1933, to 41.2% intl 
1936. In small pas 
share is at present as 

It is of interest in t 
the Institute for B 
published a rev 1S¢ d 
bile sales in the whole 
gards passenger cars, it | 
former optimistic for 
units as compared with 
1935 of 180,193 
had to undertake a 
of the previous esti 
51,000 units. 

Optimistic forecasts of ( 
mobile sales may not be 1 
full extent owing to gr 
in regard to imported 
notably rubber and no 
It is no secret that the Opel ( 
has of late experienced t 


culties in covering its t 


reinvest 


Soviet Union 


Russians will use Rust cott 


picker if it is satisfactory. 


Moscow (Cable) —Tho 
viks plan permanently 
hitherto considerable im; 
ican cotton, the Soviet 
is still far from free of 
American help. 
John Rust, well 
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mechanical cotton picker in t! 
of agriculture (BW—Sep> 
now in Moscow at the inv! 


Commissariat of Agriculture to cemo 
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tiate a big contract coveri: 
here. The Bolsheviks have 
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the only remaining problem 
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Rust this week therefore em- 


if suitability to 
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import them from America, 
officials are inter- 

¢ apparatus because of 
labor saving possibilitics as 
ich thousands of cotton 
for other more 
American au- 
introduction as a 
ich will extend unemployment. 
rv, This year's cotton crop, according to 
ail tmost recent reports, will exceed 1935 
About 720,000 tons 
ton hbre are expected to reach tex- 
s this year. The field for Rust’s 
ker is obviously in expanded 
tion. New regions are, as a mat- 
fact, rapidly being opened up for 
aa tion plantations. Nearly 150,000 tons 
Ze = cotton will be gathered this year 
' mnew areas, mostly in the Ukraine 
The increase over 
is been obtained in the face of 
“ak weather conditions, particularly 
bods, which played havoc with thou- 
nes Of acres of planted cotton as late 
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is a four-seater, with four cylinders, 23 h.p. 
billed as Germany's most inexpensive car, 
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opEL—General Motors plows the profits back. into the business in Germany. 
the major part of the small-ear market with its Adam Opel models. 


The 
guaranteed to do 80 km-.p.h. 
retailing for 1,450 marks ($580). 


Canada 


Dominion will buy coal from 
sell 
chinery under new trade pact. 


Soviets. livestock and ma- 


has joined the na- 


Sovict Rus- 


embargoes by c: 


Orrawa—Canada 
tions that trade freely 
Removal of 
country on goods of the other has been 
" } Moscow They 
had shut off trade almost entirely for 


with 
sia. ich 


innounced here and at 


hve ycars. The Ottawa government in 
posed embargocs on the principal Rus 


} 


sian exports—coal, wood products, as 


bestos, furs—in 1931 on the ground 


that the sale of these produ ts was being 
pushed abroad by aid 
they were produced by forced labor. 
Moscow immediat« ly retaliated. 

It is expe ted that way trade will 
run to around $2,000,000 the 
barricrs The principal import 
from Russia will be coal, but Russia Las 
agreed to limit the export of anthracite 
to 250,000 metric tons a year and to 
sell it at competitive prices 
exports will be mainly livestock (for 
breeding), and machinery. It is proof 
that the present government intends to 
continue its program of expanding for 
cign trade through new trade agreements. 


state and that 


. 
with 
down. 


Canadian 


Hamburgers Outsell Hot Dogs 


In 13 days 1,500,000 people at the 
Canadian National Exhibition, Toronto, 
just closed, spent $1,600,000 for food 
snacks and soft drinks, according to an 
estimate. Hamburger sandwiches out- 


sold all other food articles at 1,350,000 
units, with chipped potato packages 
next at 1,150,000. Hot dogs ran only 
to 300,000. 


Latin America 


Argentina and Mexico report 
treasury surpluses. 
with Peru is expanding rapidly. 


Business 


Business found good news in | n 
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Britain ts Argentina’s major market 
and (here s been mocrtainty over tl 
trade look tor this winter because of 
the knowled, that Britain intends to 
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trade | t between the two countries is 
revised Nove ber R ors |! 
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the st 4 yoat 
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c inadians. tk nrst to come as a group 


over the new highway 


The Latin American market for 
United States goods has not improved as 
extensively this year as the average tor 


all export sales, but individual markets 
Mexi Oo 
iS still our best Latin market but sales 
are only 97 ahead of last year. Peru 
is increasing her purch 
than 
good prices which the Peruvians are re 


have registered unusual gains 


iscs more rapialy 
most other countries, duc to tl 
ceiving for their cocoa and copper 

Colombia, Chile, and Cuba are 
outstanding markets. Cuba, Mexico, and 
Peru are benefiting most from in ! 


sales to the United States this year 
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Money and the Markets 


Maine election and good business news fail to stir 


stocks from pre-election siesta, 


Flight from French 


franc indicates fall from gold standard is due, with 
Spanish rebellion hastening the move. 


STOCKS were baggy in the knees this weck 
augury that fall financing ought to go over well if prices are right. 


Bonds did better, held firm—an 


Commodi- 


ties fluctuated with the foreign cables and were relatively free from nervousness. 


Metals were significantly firm 


Maine was a decided disappointment. 


The so-goes-the-nation state went 


definitely Republican, but the Wall St. bulls who had been awaiting this blessed 


event were decidedly cool when it ar- 
rived. All of which is just another in- 
dication that the markets are tending to 
their affairs, rather than politics 
Simple arithmetic pointed to at least 
a rally on Tuesday, if only for sentimen- 
tal reasons. Business news was favor- 
able—with third-quarter arctivity hold- 
ing up surprisingly well. This marks 
the third successive three-month period 
in which industry has been going great 
guns—certainly a post-depression record. 
Add to that business budget the G.O.P. 
triumph in Maine and there was the 
groundwork for a swell in stock prices. 


In a Rush of Apathy 


Yet shares sagged. Moving into new 
high ground following Labor Day took 
much of the = out of the indus- 


trials, which had ascended to a peak 
since September, 1930. And the rails 
faltered at their best levels since 1931. 


Utilities, still lymphatic under the nar- 
cotic influence of Roosevelt politics, have 
set no records except in power output 
The pause in stocks was a run-of-the- 
mine phenomenon. There never has been 
a prolonged period of straight-line ad- 
vance or straight-line decline; and equi- 
ties right now are on the threshold of 
(1) a national election, (2) fall busi- 





ness, which is always cause for hesitancy 
in stocks; (3) potential labor troubles 
and (4) foreign developments, both 
monetary and bellicose. 

Most immediate concern is the do- 
mestic outlook. Though the franc may 
switch off the gold standard, its effect 
is not likely to be nearly so dramatic 
as when Great Britain's pound bowed to 
foreign exchange conditions just five 
years ago. . For one thing, it will be no 
surprise. And when it comes, it will 
remove an uncertainty which has been 
lingering for more than two years. 

Even so staunch a body as the Economic 
Committee of the League of Nations 
recognizes the egregious status of France 
and the gold bloc. In a cautiously- 
worded report, the committee virtually 
issued an invitation to the few remain- 
ing gold nations in Europe to devalue 
their currencies. But the League used 
no such term as “devalue.” That might 
smack of repudiation. It was termed 
normalization.” 

The economists pointed out that 
“countries which had the courage to 
resort to ‘normalization’ experienced 
beneficial results” industrially. The in- 
vitation really recognized oppressive 
facts. Gold has been moving out of 
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posits ve characteristic—of 
| for dividends one 

future—accounts for 
t crop up. Sellers and 
th doubts and stocks 
nearly so. Or, a few 
e balance, simply be- 
irket is dull. 


iting for Sign 

weakness in pivotal issues, fol- 
Maine vote, stemmed from 
Sclling was not heavy, but 
< af nce of buyers. Long- 
q ht describe the condition as 
en the dark and the 
eavy buyers (or heavy 
waiting for a clearer view 


os before changing their judg- 
1 level. 
The next major move in business will 


sutomobile industry. A 
5 ups in production is an- 
sated for carly October, and all manu- 
ers are likely to be operating full- 


t in four weeks. The reception of 

ls at the November shows will 
| market factor. 

Shortly, purchases of supplies by mo- 


rers should be a strong, 
luence on business activity 
: radations. Steel should hold 
to it and buying of plastics, 
paint, glass and other basic 
ought to bolster payrolls 
ndustries. 
ls are adding their mite 
Net income of 
roads for the first eight 
; is estimated around $10,000,000 
harges. This would compare 


nrocn 
pros] ects. 


3 i loss of $79,800,000 in the cor- 
y , ng period of 1935 and a loss of 
125 2,7 in 1934. Carloadings, 
marily rise to a seasonal 


October, have already ex 

keded 760,000 weekly. Next month, 
drought and possibly con- 

ed grain movements, llatiaes may 
bass the 800,000-mark. 


ew Freight Cars on Way 
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some sections a stringency of 
right cars has been felt. Carriers are 
is of the potential deficiency, but 
mes on current orders cannot 
fidge the gap. In anticipation of the 
jam, however, orders were placed 
s year and new freights should 
ing on sidings. 
first eight months, orders were 
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a continuance of rail buying—not only 
for freights, but also locomotives and 
passenger cars. This ts a happy augury 
for heavy industries early next year 

Although the stock market has been 
thin (and for this many blame SEC 
regulations), the metals were 
that their turn had come. Two months 
ago metal markets were nervous. Zin 
copper, lead tended to rise sharply, then 
sag. Recently, ver, 
been consistent, prices firm to strong 

The most spectacular performance 
was in platinum, which shot up sharply 
At first attributed to a Wall St specula 
tive boom, jewelers and other industrial 
users are inclined to believe that 
the statistical position justified the ad- 
vance. In other words, Wall St. 
“guessed” right. 

Before platinum burst forth sensa- 
tionally, copper in its baser way gave 
evidence of strength. Steady buying has 
boosted the domestic price to 9.75¢ a 
pound, and produ 


showing 


how. buying has 


now 


ers (with only three 
months’ supplies on hand) are not anx- 
ious to let loose at that figure. 
Kennecott, at first reluctant to ad- 
vance the price (because it might stimu- 
late marginal production) , is expected to 
come around. Nothing is so compelling 
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turers for automobile demand, sheet Ica 


of lead has kept 


ind 4.00¢ a pound 


and pipe for plumbing supplies, and tin 
foil are likely to be heavy And zinc, 
supported by a strong supply and de- 
mand ratio, is hard to keep down, at 
1.85¢. 
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secretary of Agriculture Wallac« » 
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The textile industry is having anot 
one of its booms. Activity is at the | 
est level since the NRA burst of 
in 1933—when manufacturers prod 
feverishly in order to beat the law. S 
however, has not r sponded to 
synthet 


mand—largely because i 
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If you can profitably use additional 
working capital, it will pay you to 
learn more about LAWRENCE SYSTEM. 

This system offers an inexpensive 
route to quick loans. It is used in con- 
nection with established bank credit 
—has full banking approval —and 
makes possible an in- 
crease of 200% to 300% 
in borrowing capacity. 





[AWRENCE 
SYSTEM 


CREATING COMMODITY PAPER AGAINST INVENTORY 
A. T. GIBSON, President 


NEW YORK: 52 Wall St.e CHICAGO: One North LaSalle St. * BUFFALO: Liberty Bank Building 
SAN FRANCISCO, CALIF: 37 Drumm Suet * LOS ANGELES, CALIF: W. P. Seory Building 
FRESNO, CALIF: 2030 Anna Sereet * DALLAS: Santa Fe Building * SPOKANE: 155 South Stevens 
SEATTLE: 1014 Fourth Avenue South « PORTLAND, ORE: United States National Bank Building 
HOUSTON, TEXAS: 601 Shell Building * HONOLULU, T. H: Dillingham Transportation Building 


A Manufacturer 


—increased his purchases and his profits 


— saved $7,500 in cash discounts, through 
LAWRENCE SYSTEM 


Your business, too, may benefit 


It does not interrupt normal business 
procedure. 

That's why manufacturers, pro- 
ducers and jobbers of more than 150 
different products use this system 

Write today for full information. 
Just address department D-5 of the 
nearest LAWRENCE of 
fice. You do not obligate 
yourself in any way. 


















Put your plant “on the map” and 
in the minds of passing customers 
and prospects with those good 
looking porcelain enamel — 


ING-RICH 
INDUSTRIAL SIGNS 


—the one type of plant identifi- 
cation that retains 1s brand-new 
appearance indefinitely in all kinds 
of weather .. . available in the 
widest choice of designs and styles 
to achieve individual plant dis- 
tinction. Write for descriptive 
ier. 


Bond 





INGRAM - RICHARDSON 


MANUFACTURING CO. 


BEAVER FALLS, PA. 














100% 
of Business Week's readers are 
men—business men. They are 
the executive heads of our suc- 
cessful business enterprises. But 
they are also the heads of our 
wealthy and near-wealthy fami- 
lies. As such, Business Week's 
readcrs erc a two-fold market of 
tremendous potential. 


firmed up on the news, but there was 
nothing rousing about it. 


Curtailment 


measures have been tried too often be 
fore, with unremarkable success. 

Under the plan, the silk worm will 
be put under rigid supervision. An 
agricultural Gay-Pay-Yoo will sce that 
the bombycid does not lay too many 
eggs. If it does, the eggs will be con 
fiscated. The idea behind the project 
is to restore silk to a rank as a quality 
fiber." This would remove it from the 


compe titive 


synthetics 


In other words, having lost its broad 


| market at 


a fairly high price, Japan 
hopes to make more on a narrower 
market at a higher price. 


SEC versus EBS 


Securities Commission tilts 


with Bond & Share as “death 
sentence” finally gets te court. 


Test of the Public Utility Act of 1935 
got under way this week 


at long last. 
| Into New 


York's Federal District Court 
marched attorneys for the Securities & 
Exchange Commission and the Electri 
& Share 


Thousand page 
| briefs landed on the bench. 


The government tried to confine the 


constitutional 


issue, smartly enough, to the validity of 
utility registrations section of the law 
The company contended that the entire 
act—with its ‘death sentence’’—was un- 
natters will rest 
until District Judge Mack gives ear to 
oral arguments on Oct. 5. 


Not until the case finally gets to the 


Supreme Court will the issue be decided. 
It is hoped that the high tribunal will 
act before winter But much 


depends on how much sparring takes 
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nalicious intent, the 
»merce chose a hot, 
, to release a report 
the usual midwinter 
s not occurred this 
| they begin sagging 
nd Christmas. 


\ 


g sun and standing 
t the wretched figure 
foreign clothes!” ex 

Shimbun, a Japan 

Perspiration is running 

id and neck, and it 
is tasting the suffer- 
And he is one of us. The 

sed with a collar and 

inderwear is worn a 

hen the coat. Is it not 

nony and unnatural to walk 
heat ?”” 

Kokumin Shimbun dis- 

thes. It finds them con- 

east the men’s clothes. It 
eem to see much reason why 
se women should wear foreign 

But in summer it's the foreign 

s for men that outrage common 
the foreign dresses are 
comfortable. There's a 

league in Japan, and 
ey ll start something over there 
| spread to this country. 


Is n't think for a moment that 
ipanese whimper and whine at the 
- Some of them are made of sterner 
robably asbestos. A Tokyo 
ntly threw a party, called 
lurance Society. All the 
re heavy woolen or fur over- 
bits, and those who looked the hottest 
ere given prizes. They had a hot meal 
br a starter, and then a bigger, hotter 
clincher, eating the main 

sh before a large open fire. 
The idea seems to be that hot weather 
thing to kick about, because think 
icky you are that it isn’t even 
This is a very deep idea indeed. 
hink about it a few minutes and 
liable to start sticking pins into 
{ so you can appreciate the relief 


nen you Stop. 


oR three weeks Hitler forbids the 
uinufacture of sausage in Germany, 
luse there 1s a meat shortage; and 
is 4 meat shortage, as well as a 
tage of other foods, because Hitler 
miting the imports of all goods 
pt those that are necessary for re- 
Thus the hot dog is sacri- 

i to the dogs of war. 


®. ABRAHAM MYERSON, a psychiatrist 


n a Massachusetts state hospital, de- 
ires that a new medicine, benzedrine, 
Pm tive antidote for exhaustion, 
he bl 


ues, and hangovers. 


All political 
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torially Speaking— 


candidates should lay up a supply. The 
losers can use it on election night, but 
the winners can wait till next morning 


A BoTTLeE of it will also be good for 
many of the people who trust uncriti 
cally in election polls, including the 
kind of poll that gives Maine to Roose 
velt, or California to Landon. 


“Bic House Is SOLD IN THE WEST 
BRONX But the Big House at Sing 
Sing, the Big House at San Quentin, 
the Big Houses at Leavenworth and At 
lanta and on the Rock in San Francisco 
Bay, they haven't been sold They're 
still under the same old managements, 
and they keep filled up more than com 
fortably. 


We know a 6-year-old girl who pes- 
tered her parents a long time to buy 
her a sister. They told her a sister 
would cost more than you'd think at 
first sight, and so the transaction would 
have to wait 

But the child knew what she wanted 
and kept on begging for it, and at last 
her parents gave in. They'd buy her a 
sister, they said, or maybe a brother— 
you coulc in't tell exactly what youd get 
after you gave the order, it all depended 
on what they had in stock, but anyway 
a sister or a brother, one or the other it 
would be. All right, said the girl; she'd 
rather have a sister, but a brother would 
please her well enough 

And then time passed, because it takes 
time to fill these orders, and the girl 
kept on thinking, because girls of that 
age think more than you'd think they 
think, and after a while she spoke| 
soberly: ‘Mother, you know I'm going | 
to be busy——I have to go to school and | 
I can’t be here all the time to take care 
of my sister—so you'll help me take 
care of her, won't you?” “Yes,” said 
her mother, “I'll help you.” 


GOLFERS in several parts of the country 
have noticed a shortage of caddies at 
week-ends. On one course which we 
recently played we had to wait half an 
hour before finally a caddie came and 
carried double. Afterwards we talked 
with the caddie-master 

I can’t get caddies,” he said. “There 
used to be lots of ‘em, but now on a 
Thursday or Friday I take the car and 
drive around to families where I know 
they've got healthy kids, but I can’t get 
them to caddie. Their parents won't let 
them, because if anybody in the family 
gets a job they lose relief. Sometimes I 
manage to wheedle them into letting a 
boy work for a day. If they've got sev- 
eral they may let one work, thinking 
nobody will notice and snitch on them.” 

The boy who caddied for us made $5 
that day, aside from tips. 
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—customers complaining 
—competition gaining 


Wauay such a decline in repeat 
orders? Why so many complaints, 
when the product was the finest on 
the market?... Because someone 
had tried to save money with cheap 
shipping containers! 

Damage to your product in transit or 
storage is stopped when you shipin Bemis 
Waterproof Bags. They provide that all- 
important margin of safety—complete pro- 
tection against sifting, odor, dust, and loss 
or gain of moisture. Your product comes 
through in factory-perfect condition, 
building customer confidence and profit- 


| able repeat business, 


There is a type of Bemis Waterproof 
Bag for every industry. They provide any 
degree of protection required. And users 
profit by important savings in original cost, 
freight, handling, storage, and labeling 


It will cost you nothing to investigate 


| Bemis Waterproof Bags, and it may 


solve your shipping problem. Write 
today for information on the application 
of these up-to-date containers to your 
particular industry. 


BEMIS BRO.BAG CO 


403 Poplar St. 5120Second Ave. 
Brooklyn, N.Y. 
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A Challenge to Business 


Business had better start right now 
doing a little more straight thinking 
about the problems of taxation, gov- 
ernment expense and budget and 
arousing the country to an under- 
standing of what is happening to our 
economy. The timid efforts of today 
are insufficient and two to four years 
may elapse before correction can be 
resumed at the polls, time enough for 
a problem of political economy to 
become a national crisis. 

Loose thinking and loose talk on 
this subject are to be expected from 
political protagonists during a politi- 
cal campaign, as is the current flood 
of economic propaganda which is 
downright dishonest. Such spurious 
arguments May win more votes than 
they lose at the hustings but business 
needs to know and disseminate the 
exact truth, 

It is easy to say that taxes are too 
high and must be reduced but the 
chief menace of the political im- 
pact on our economy lies, not in the 
volume of taxes that are collected, but 
rather in the debilitating and subver- 
sive system under which collection is 
made and in the corroding influence 
of the forces on which tax monies 
are wasted. 

Why not face the hard truth that 
we shall need all the tax income we 
are collecting and more for a long 
time to come, even though by some 
deliverance we were to be freed from 
further abnormal waste and perversion 
of tax monies? With a 43 billion 
dollar national debt, a budget 2 
billion dollars out of balance and a 
footloose currency we are in no posi- 
tion to think seriously of reducing the 
aggregate of our tax collections, 

Every consideration of sociology 
and economy warrants the popular 
practice of pointing out to the aver- 
age man how large a proportion of 
his income goes to support govern- 
ment and how the tithe is concealed 
in the rent he pays and in the food he 
eats. But it is vastly more important 
to convince him that the philosophy 
underlying the collection and distri- 
bution of tax monies undermines the 
American system of economy, cripples 
business and threatens his job. 

Whether we can support the pres- 
ent or a greater tax burden is an aca- 
demic question which depends on the 
tempo of business and r morale of 
the people. Other countries have paid 
relatively higher taxes and have recov- 


60 


ered. If the pe spirit of the 
American people could tully express 
itself and the latent forces of expan 
sion could be released, we could bear 
any tax burden necessary to restore 
economic balance, engage those hon- 
estly unemployed, raise the standard of 
living and provide a wider dispersion 
of prosperity than ever before. 

Little argument is necessary to con- 
vince the thinking person of the waste 
and chicanery that attends the 
penditures of public monies, 
all these things are merely 


ex- 
But 
symp 


toms of a basic evil which lies in an 
open and admitted policy of creating 
a new economy, distributing wealth 
and penalizing size in business by the 


misuse of the taxing privilege. 

The threat of present-day tax the- 
ories against the individual business 
and the individual job is best illus- 
trated by the last Federal Revenue act 
imposing a graduated tax on corpo- 
rate surpluses. This was presented as 
a device for taking from those who 
have and giving to those who have 
not, for discouraging bigness, destroy- 
ing monopoly and encouraging little 
business. 

We may argue and prove that such 
a law is bad economy, that it penalizes 
skill of management and puts a 
premium on mediocrity in business. 
We may point out the difference be 
tween a graduated personal income 
tax and a graduated corporation sur- 
plus tax by showing that the former 
is a tax on funds removed from pro- 
ductive activity while the corporate 
tax is a tax directly on production, 

Buc the essential fact of which the 
uublic seems to have no appreciation 
is that this law, more than any other 
ever written, will tend directly to- 
ward increasing the hysteria of boom 
times and lowering the depths of de- 
pression. Almost any workman can 
understand what would have hap- 
pened to American industry in 1932 
to 1934 if billions that were not being 
carned had not been spent by Amer- 
ican corporations distributing divi- 
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